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In the world of buying and selling, understanding profit margins and
transaction sequences is essential for making informed decisions. One
interesting case study involves Sayad, who initially purchased a watch and,
through a series of sales, managed to profit from his transactions. This
article explores the details of Sayad’s watch transactions, analyzes the
profit margins involved, and offers insights into how such sales can be
optimized for maximum gains.

Understanding the Transaction Sequence

Initial Purchase by Sayad

Sayad started his journey as a watch reseller by purchasing a watch at a
certain price. Although the initial cost isn’t specified directly, the
subsequent transaction details allow us to deduce the original purchase
price.

Sale to Dakshes at 10% Profit

Sayad sold the watch to Dakshes, earning a profit of 10%. This profit
percentage indicates that the selling price was 110% of the purchase price.
Calculating the original purchase price is essential to understand the profit
margin.

Final Sale to Sahayata for Rs 6,050

After selling to Dakshes, Sayad eventually sold the same watch to Sahayata
for Rs 6,050. This final amount provides a key data point to trace back the
earlier transaction and determine the original purchase price and profit
margins.

Calculating the Original Purchase Price



Given:

- Final selling price to Sahayata = Rs 6,050

- This price is the result of Sayad’s subsequent sales, starting from his
initial purchase.

Suppose:

- The initial purchase price of the watch = P

- The sale to Dakshes was at a 10% profit, so the selling price to Dakshes =
P x 1.10

Now, the sequence of sales is:
1. Sayad sells to Dakshes at P x 1.10
2. Dakshes sells to Sahayata at Rs 6,050

Assuming the transaction from Dakshes to Sahayata was at the same price
(which in typical resale cases, it might be), or perhaps the sale from
Dakshes to Sahayata involved a profit margin as well. Since the problem
states that Sayad sold to Sahayata directly for Rs 6,050, we can assume that
Rs 6,050 is the amount Sahayata paid to Sayad, without further profit margins
involved.

Therefore, the price at which Sayad sold to Sahayata = Rs 6,050
But what was the price at which Sayad sold to Dakshes?

If Sayad sold to Dakshes at P x 1.10, and Sahayata bought it for Rs 6,050
from Sayad, then:

- Sayad’'s selling price to Sahayata = Rs 6,050
- This is the same as Sayad’'s selling price to Dakshes, assuming no
additional markup after the initial sale.

Hence, the initial purchase price P can be calculated as:

P x 1.10 = Rs 6,050

P =Rs 6,050 / 1.10
P = Rs 5,500
Conclusion:

- Sayad initially purchased the watch for Rs 5,500.
- He sold it to Dakshes at a 10% profit, i.e., Rs 5,500 x 1.10 = Rs 6,050.
- The transaction to Sahayata was at Rs 6,050, matching the sale to Dakshes.

Profit Margin Analysis
- Initial purchase price: Rs 5,500

- Selling price to Dakshes: Rs 6,050
- Profit earned by Sayad: Rs 6,050 — Rs 5,500 = Rs 550



This represents a profit margin of approximately 10%, consistent with the
initial profit percentage.

Key Insights into Buying and Selling Strategies

Maximizing Profit Margins

To maximize gains in resale activities, understanding and maintaining profit
margins is crucial. Sayad’'s example illustrates a straightforward 10% profit,
which is often considered a reasonable margin in retail and resale markets.
Strategies include:

e Securing items at the lowest possible purchase price

e Selling at a markup that covers costs and yields profit

e Timing sales to capitalize on demand fluctuations

Importance of Accurate Pricing

Pricing strategies directly impact profit margins. In Sayad’s case, he
identified a profitable sale point at Rs 6,050, ensuring his profit margin
remained consistent.

Understanding Market Demand

Knowing the market value of watches and the willingness of buyers like
Dakshes and Sahayata can help sellers set optimal prices.

Implications for Resale Business

Tracking Transactions Effectively

Maintaining accurate records of purchase and sale prices allows resellers to
analyze profit margins and plan future transactions effectively.

Leveraging Profit Margins

Consistent profit margins, such as Sayad’s 10%, can help build sustainable



resale businesses when combined with volume sales.

Building Trust with Buyers

Transparency and fair pricing foster long-term relationships, encouraging
repeat business and positive word-of-mouth.

Conclusion

The case of Sayad’s watch resale demonstrates the importance of understanding
profit margins, accurate pricing, and strategic sales. By starting with a
purchase price of Rs 5,500 and selling at Rs 6,050, Sayad achieved a 10%
profit margin, exemplifying effective resale practices. Whether you’'re a
budding reseller or an experienced trader, these principles remain
fundamental to maximizing profits in any buying and selling venture.
Remember, meticulous record-keeping, market knowledge, and strategic pricing
are key to success in the competitive world of resale business.

Frequently Asked Questions

What is the initial profit percentage Sayad made
when selling the watch to Dakshes?

Sayad made a 10% profit when selling the watch to Dakshes.

If Sayad sold the watch to Sahayata for Rs 6,050,
what was the selling price to Dakshes?

The selling price to Dakshes was Rs 6,050, as this is the price at which
Sayad sold it to Sahayata.

How can we find out the original cost price of the
watch for Sayad?

We can determine the original cost price by dividing the selling price to
Dakshes by 1.10, since the profit was 10%.

What is the formula to calculate the original cost
price when profit percentage and selling price are
known?

Cost Price = Selling Price / (1 + Profit Percentage/100).



What would be the cost price of the watch for Sayad
based on the given selling price of Rs 6,0507?

The cost price would be Rs 6,050 divided by 1.10, which equals Rs 5,500.

Did Sayad make a profit or loss on the second sale
to Sahayata?

Since Sahayata bought the watch for Rs 6,050, which is higher than the
original cost price of Rs 5,500, Sayad made a profit.

What is the profit amount Sayad earned from the
entire transaction?

Sayad's profit is the difference between the selling price to Sahayata (Rs
6,050) and the original cost price (Rs 5,500), which is Rs 550.

If the profit percentage remains the same, how much
would Sayad sell the watch for to Sahayata to make
Rs 6,0507?

To find the selling price, use the formula: Selling Price = Cost Price x (1 +
Profit Percentage/100). Given the profit percentage is 10%, the selling price
would be Rs 5,500 x 1.10 = Rs 6,050.

What key lesson about profit calculation can be
learned from this scenario?

The scenario illustrates how to back-calculate original cost and profit
margins based on successive transactions and sale prices.

Additional Resources

Sayad Bought A Watch And Sold To Dakshes At 10% Profit. Sayad Again Sold It
To Sahayata For Rs 6,050 — this scenario offers a fascinating glimpse into
the mechanics of profit calculation, successive transactions, and the
importance of understanding percentage profits in business dealings. Whether
you're a budding entrepreneur, a student of commerce, or simply someone
interested in financial calculations, analyzing such transactions can deepen
your understanding of profit margins, cost price, and selling price
relationships.

In this comprehensive guide, we'll explore the step-by-step process of
decoding this transaction chain, derive key financial figures, and discuss
the concepts involved in profit calculations in a clear, structured manner.



Understanding the Scenario

Let's first restate the scenario for clarity:

- Sayad initially buys a watch at some cost price (unknown).
- He sells this watch to Dakshes at a 10% profit.

- Sayad sells the same watch to Sahayata for Rs 6,050.

Our goal: Determine the original cost price for Sayad and understand the
profit margins involved in each transaction.

Breaking Down the Transactions

To analyze this, we need to understand the flow of transactions:

1. Sayad's purchase: The initial cost (unknown).

2. Sayad's sale to Dakshes: Selling at a 10% profit.

3. Sayad's sale to Sahayata: Selling at Rs 6,050.

Key points:

- The profit percentage is based on the cost price for each seller.
- The second sale price (to Sahayata) is known.

- To find the original cost price, we need to work backwards through the
profit margins.

Step 1: Find Sayad's Selling Price to Dakshes

Since Sayad sells the watch to Dakshes at a 10% profit, the selling price
(SP) in this transaction can be expressed as:

SP1 = CP1 + 10% of CP1 = CP1 (1 + 10/100) = CP1 1.10

Where:
- CP1 = Sayad's cost price of the watch (initial purchase price).
- SP1 = Selling price to Dakshes.

Step 2: Understand the Sale to Sahayata

Sayad sells the watch to Sahayata for Rs 6,050. This is the final selling
price in the chain.



Assuming Sayad's cost price (CPl) is the initial purchase price, the selling
price to Sahayata (SP2) is Rs 6,050.

Step 3: Connect the Transactions

Now, the challenge is that the cost price for Sayad is unknown, but the sale
to Dakshes was at a 10% profit, and the sale to Sahayata was Rs 6,050.

Key assumption:

- The watch is not revalued or altered during transactions; just bought and
sold.

Question:

- Is the Rs 6,050 the price at which Sayad sold to Sahayata, or the price
Dakshes sold to Sahayata?

From the wording, it's clear that Sayad sold to Sahayata for Rs 6,050.

Step 4: Express relationships mathematically
Given:

- The selling price from Sayad to Dakshes: SP1 = 1.10 CP1
- The price at which Sayad sold to Sahayata: Rs 6,050

Since Sayad's sale to Sahayata is directly at Rs 6,050, and considering the
previous sale was at a 10% profit, we need to relate CP1l and Rs 6,050.

But, the key is that Sayad's purchase price (CP1l) is not necessarily the same

as the cost price for Dakshes or Sahayata; since the watch was sold multiple
times, the chain of prices can be analyzed.

Step 5: Simplify the problem

In many such problems, the assumption is that:

- The cost price for Sayad is CP1.

- The sale price to Dakshes: SP1 = 1.10 CP1.

- Dakshes then sells to Sahayata at some price, but since Sahayata purchased

directly from Sayad, the sale price to Sahayata is Rs 6,050.

Therefore, Sayad's sale to Sahayata is Rs 6,050.



Step 6: Find CP1l based on the sale to Sahayata

If the Rs 6,050 is Sayad's selling price to Sahayata, and the cost price for
Sayad was CP1, then:

- Profit for Sayad in this transaction = Rs 6,050 - CP1.

But we are told that Sayad made a 10% profit when selling to Dakshes, which
indicates:

SP1 = 1.10 CP1

Now, since the final selling price to Sahayata is Rs 6,050, and this is
Sayad's sale, then:

CP1 is the cost price for Sayad.

Step 7: Calculate the initial cost price

From the above, the cost price for Sayad (CPl) can be found if we assume the
sale to Sahayata was after the sale to Dakshes, and the profit margin is
consistent.

Given the data, the most logical approach is:

- Sayad’'s cost price (CP1l) is unknown.
- He sells to Dakshes at a 10% profit, so:

SP1 = 1.10 CP1

- Sayad's final sale to Sahayata is Rs 6,050, which must be equal to the
selling price of the watch.

But, since Sayad sold to Dakshes at SP1l, and now sells to Sahayata at Rs

6,050, the sale to Sahayata is the final transaction, implying that SP2 = Rs
6,050.

Step 8: Derive the original cost price
Assuming Sayad's initial purchase price is CP1:

- SP1 (sale to Dakshes) = 1.10 CP1
- SP2 (sale to Sahayata) = Rs 6,050

If Sayad's sale to Sahayata is at Rs 6,050, and the transaction with Dakshes



was at SP1l, then:

- The cost price for Sayad (CPl) is related to Rs 6,050 through his profit
margin.

Given: The problem states that Sayad sold to Sahayata for Rs 6,050.

Suppose Sayad's second sale price (SP2) = Rs 6,050.

Now, the key is: What was Sayad's cost price?

Since Sayad made a 10% profit when selling to Dakshes, CP1l relates to SP1 as:
SP1 = 1.10 CP1

But SP1 is the price at which Dakshes bought, which is unknown.

Step 9: Clarify the chain and find the initial cost
Here’s the crucial insight:

- Sayad sold to Dakshes at a 10% profit.
- Sayad sold to Sahayata at Rs 6,050.

Assuming the transaction to Sahayata was not a profit margin applied on the
previous sale, but simply a sale at Rs 6,050, which is the selling price from

Sayad.

If Sayad's cost price (CPl) is unknown, but the sale to Sahayata is Rs 6,050,
then:

- Sayad's profit in this transaction = Rs 6,050 - CP1.

But, unless CP1 is known, we cannot find the profit directly.

Step 10: Use the profit percentage to find the initial cost
A common approach to such problems is:

- Recognize that the sale to Dakshes was at a 10% profit.

- The price at which Dakshes bought (SP1) is 1.10 CP1.

- The sale price to Sahayata is Rs 6,050, which was obtained after Sayad's
sale to Dakshes.

Assumption: The transaction chain implies that Sayad's sale to Sahayata was
at Rs 6,050, and the price at which Dakshes bought was SP1.



Because the profit margin applies per transaction, and the profit margins are
multiplicative over successive sales, the initial cost price (CP1l) can be
calculated as:

CP1 = Rs 6,050 / 1.10

This is based on reversing the profit margin:

- Since sayad sold to Dakshes at 10% profit, and then sold to Sahay
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