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ON THe Decemer 3 1 BALANCE SHEET OF MANN Co., THe CURRENT RecelvABLES ConsISTED OF THE FoLLOWING: TRADE.
THIS STATEMENT HIGHLIGHTS A CRITICAL ASPECT OF THE COMPANY'S FINANCIAL POSITION AT THE END OF THE FISCAL YEAR.
UNDERSTANDING WHAT TRADE RECEIVABLES ARE, HOW THEY ARE RECORDED, AND THEIR SIGNIFICANCE IN FINANCIAL ANALYSIS IS
ESSENTIAL FOR INVESTORS, CREDITORS, AND INTERNAL MANAGEMENT. THIS COMPREHENSIVE ARTICLE EXPLORES THE CONCEPT OF
CURRENT RECEIVABLES, FOCUSING SPECIFICALLY ON TRADE RECEIVABLES AS REPORTED IN MANN CO.'S BALANCE SHEET, AND
DELVES INTO THEIR IMPLICATIONS FOR THE COMPANY’S FINANCIAL HEALTH, LIQUIDITY, AND OPERATIONAL EFFICIENCY.

UNDERSTANDING CURRENT RECEIVABLES IN FINANCIAL STATEMENTS

WHAT ARE CURRENT RECEIVABLES?

CURRENT RECEIVABLES ARE AMOUNTS OWED TO A COMPANY THAT ARE EXPECTED TO BE COLLECTED WITHIN ONE YEAR OR
WITHIN THE COMPANY'S OPERATING CYCLE, WHICHEVER IS LONGER. THEY ARE CLASSIFIED AS CURRENT ASSETS ON THE BALANCE
SHEET BECAUSE THEY REPRESENT RESOURCES THAT WILL BE CONVERTED INTO CASH IN THE NEAR TERM.

TRADE RECEIVABLES, A PRIMARY COMPONENT OF CURRENT RECEIVABLES, SPECIFICALLY REFER TO AMOUNTS DUE FROM
CUSTOMERS FOR GOODS SOLD OR SERVICES RENDERED IN THE NORMAL COURSE OF BUSINESS. THESE ARE USUALLY DOCUMENTED
THROUGH INVOICES ISSUED BY THE COMPANY.

THE RoLE oF TRADE RECEIVABLES IN BUSINESS OPERATIONS

TRADE RECEIVABLES SERVE AS A CRITICAL COMPONENT OF A COMPANY’'S WORKING CAPITAL MANAGEMENT. THEY REFLECT THE
COMPANY'S CREDIT SALES AND INFLUENCE CASH FLOW, LIQUIDITY, AND OVERALL FINANCIAL STABILITY. EFFICIENT MANAGEMENT
OF TRADE RECEIVABLES ENSURES TIMELY CASH INFLOWS, MINIMIZES BAD DEBTS, AND SUPPORTS OPERATIONAL CONTINUITY.

DecIPHERING THE DeceMBer 3 1 BALANCE SHEET oF MANN Co.

TrRADE RecelvABLES ReporRTED BY MANN Co.

ON MaNN Co.’s Decemeer 3 1 BALANCE SHEET, THE CURRENT RECEIVABLES CONSIST OF VARIOUS CATEGORIES, WITH TRADE
RECEIVABLES FORMING A SIGNIFICANT PART. THE FIGURES REPORTED PROVIDE INSIGHTS INTO THE COMPANY'S SALES
PERFORMANCE, CREDIT POLICIES, AND COLLECTION EFFICIENCY.

TYPICAL BREAKDOWN OF TRADE RECEIVABLES MAY INCLUDE:

- ACCOUNTS RECEIVABLE FROM CUSTOMERS

- NOTES RECEIVABLE (LONGER‘TERM RECEIVABLES THAT ARE DUE WITHIN A YEAR)
- OTHER RECEIVABLES RELATED TO TRADE ACTIVITIES

KEY POINTS TO ANALYZE INCLUDE:

1. TOTAL TRADE RECEIVABLES AMOUNT

2. AGEING OF RECEIVABLES

3. ALLOWANCE FOR DOUBTFUL ACCOUNTS
4. CHANGES COMPARED TO PREVIOUS PERIODS



\WHY THE DeECeMBeR 3 1 BALANCE SHEET MATTERS

THE BALANCE SHEET AS OF DECEMBER 3 1 OFFERS A SNAPSHOT OF MANN C0.’S FINANCIAL HEALTH AT YEAR-END, WHICH IS
VITAL FOR:

- ASSESSING LIQUIDITY RATIOS

- EVALUATING CREDIT RISK EXPOSURE

- PLANNING FOR FUTURE CASH FLOWS

- MAKING INVESTMENT OR LENDING DECISIONS

ANALYZING MANN Co.’s TrADE ReceivaBLES: KEy COMPONENTS

1. ToTAL TRADE RECEIVABLES

THE REPORTED FIGURE INDICATES THE TOTAL AMOUNT OWED BY CUSTOMERS AT THE END OF THE FISCAL YEAR. A HIGHER
BALANCE MIGHT SUGGEST INCREASED SALES OR EXTENDED CREDIT TERMS, WHILE A LOWER BALANCE COULD REFLECT
COLLECTIONS OR STRICTER CREDIT POLICIES.

2. AGEING SCHEDULE OF RECEIVABLES

AN AGEING SCHEDULE CATEGORIZES RECEIVABLES BASED ON HOW LONG THEY HAVE BEEN OUTSTANDING, TYPICALLY SEGMENTED
INTO:

- 0-30 bAYs

- 31-60 pAYs

-61-90 pAYs

- Over 90 DAYS

THIS ANALYSIS HELPS IDENTIFY OVERDUE ACCOUNTS AND ASSESS COLLECTION RISKS. FOR MANN CO./ AN INCREASING
PERCENTAGE OF RECEIVABLES OVER 90 DAYS MAY SIGNAL COLLECTION ISSUES.

3. ALLOWANCE FOR DOUBTFUL ACCOUNTS

THIS IS A CONTRA-ASSET ACCOUNT THAT ESTIMATES POTENTIAL BAD DEBTS. PROPER PROVISIONING ENSURES THAT THE
REPORTED NET RECEIVABLES REFLECT A REALISTIC COLLECTIBLE AMOUNT.

IMPLICATIONS INCLUDE:

- ACCURATE PROFIT MEASUREMENT

- BETTER RISK MANAGEMENT

- TRANSPARENT FINANCIAL REPORTING

4. CHANGES FROM PRreVIOUs PErIODS

COMPARING CURRENT RECEIVABLES WITH PRIOR PERIODS REVEALS TRENDS IN SALES, CREDIT POLICIES, AND COLLECTION
EFFICIENCY.

KEY QUESTIONS TO CONSIDER:

- HAS RECEIVABLES INCREASED SIGNIFICANTLY?

- ARE COLLECTION PERIODS LENGTHENING?

- |S THE ALLOWANCE FOR DOUBTFUL ACCOUNTS ADEQUATE?



THE SIGNIFICANCE OF TRADE ReceivaBLES IN MAaNN Co.’s FINANCIAL HEALTH

LiQuiDiITY AND CASH FLOW MANAGEMENT

TRADE RECEIVABLES DIRECTLY INFLUENCE A COMPANY'S LIQUIDITY. EFFICIENT COLLECTION OF RECEIVABLES ENSURES SUFFICIENT
CASH FLOW TO MEET OPERATIONAL COSTS, PAY DEBTS, AND INVEST IN GROW TH.

METRICS TO EVALUATE:

- ACCOUNTS RECEIVABLE TURNOVER RATIO
- DAYS sALES ouTsTANDING (DSO)

- CASH CONVERSION CYCLE

AssessING CreDIT PoLICIES

THE COMPOSITION AND AGING OF TRADE RECEIVABLES PROVIDE INSIGHTS INTO MANN CO.’S CREDIT MANAGEMENT STRATEGIES:
- ARE THE CREDIT TERMS COMPETITIVE YET PRUDENT?

- DOES THE COMPANY HAVE A POLICY FOR TIMELY COLLECTIONS?

- How EFFECTIVELY DOES IT MANAGE OVERDUE ACCOUNTS?

IMPACT ON FINANCIAL RATIOS

TRADE RECEIVABLES INFLUENCE SEVERAL FINANCIAL RATIOS:

- CURRENT RATIO: TOTAL CURRENT ASSETS INCLUDING RECEIVABLES IMPACT LIQUIDITY RATIOS.

- QUICK RATIO: TRADE RECEIVABLES ARE PART OF QUICK ASSETS.

- RECEIVABLES TURNOVER RATIO: EFFICIENCY INDICATOR MEASURING HOW OFTEN RECEIVABLES ARE COLLECTED DURING A PERIOD.
- DAYS sALES oUTSTANDING (DSO): INDICATES AVERAGE COLLECTION PERIOD.

BesT PRACTICES IN MANAGING TRADE RECEIVABLES

IMPLEMENTING EFFeCTIVE CREDIT POLICIES

- ESTABLISH CLEAR CREDIT LIMITS AND TERMS
- CONDUCT CREDIT CHECKS BEFORE EXTENDING CREDIT
- OFFER DISCOUNTS FOR EARLY PAYMENTS

STREAMLINING COLLECTION PROCESSES

- SEND TIMELY INVOICES
- FoLLow UP ON OVERDUE ACCOUNTS
- UTILIZE COLLECTION AGENCIES WHEN NECESSARY

MONITORING AND ANALYZING RECEIVABLES

- REGULARLY REVIEW AGEING SCHEDULES
- ADJUST CREDIT POLICIES BASED ON COLLECTION TRENDS
- MAINTAIN APPROPRIATE ALLOWANCES FOR DOUBTFUL ACCOUNTS



Concrusion: THe CriTicaL RoLe oF TrADE ReceivaiLES IN MANN Co.'s
FINANCIAL STRATEGY

UNDERSTANDING THE COMPOSITION AND MANAGEMENT OF TRADE RECEIVABLES IS VITAL FOR ASSESSING MANN CO.’S FINANCIAL
STABILITY AND OPERATIONAL EFFICIENCY. THE DECEMBER 3 1 BALANCE SHEET PROVIDES A SNAPSHOT OF THE COMPANY'S
RECEIVABLES, HIGHLIGHTING AREAS THAT REQUIRE ATTENTION OR IMPROVEMENT. EFFECTIVE RECEIVABLES MANAGEMENT NOT
ONLY ENSURES HEALTHY CASH FLOW BUT ALSO REDUCES CREDIT RISK AND ENHANCES OVERALL PROFITABILITY.

BY ANALYZING THE DETAILED COMPONENTS OF MANN C0.'S CURRENT RECEIVABLES, STAKEHOLDERS CAN MAKE INFORMED
DECISIONS REGARDING CREDIT POLICIES, INVESTMENT STRATEGIES, AND OPERATIONAL ADJUSTMENTS. ULTIMATELY/ MAINTAINING
A HEALTHY LEVEL OF TRADE RECEIVABLES, COUPLED WITH EFFICIENT COLLECTION PRACTICES, IS ESSENTIAL FOR SUSTAINING
BUSINESS GROWTH AND FINANCIAL RESILIENCE.

Keyworps For SEO OPTIMIZATION:
- MANN CO. BALANCE SHEET

- CURRENT RECEIVABLES

- TRADE RECEIVABLES ANALYSIS

- ACCOUNTS RECEIVABLE MANAGEMENT
- DECEMBER 3 T FINANCIALS

- TRADE RECEIVABLES AGING

- BAD DEBT ALLOWANCE

- LIQUIDITY RATIOS

- CASH FLOW MANAGEMENT

- RECEIVABLES TURNOVER RATIO

FREQUENTLY ASkeD QUESTIONS

WHAT ARE TRADE RecelvABLES oN MANN Co.’s DeceMBeER 3 1 BALANCE SHEET?

TRADE RECEIVABLES ARE AMOUNTS OWED TO MANN Co. BY CUSTOMERS RESULTING FROM SALES MADE ON CREDIT, LISTED UNDER
CURRENT ASSETS ON THE BALANCE SHEET.

How ARE TRADE RECEIVABLES CLASSIFIED oN MANN Co.’s DECeMBER 3 1 BALANCE
SHEET?

THEY ARE CLASSIFIED AS CURRENT ASSETS BECAUSE THEY ARE EXPECTED TO BE COLLECTED WITHIN THE NORMAL OPERATING
CYCLE, TYPICALLY WITHIN ONE YEAR.

\W/HAT IS THE SIGNIFICANCE OF LISTING | RADE RECEIVABLES SEPARATELY ON THE
BALANCE SHEET?

LISTING TRADE RECEIVABLES SEPARATELY HELPS USERS ASSESS THE COMPANY'S LIQUIDITY AND ITS ABILITY TO COLLECT
SHORT-TERM DEBTS.

How poes MANN Co. DETERMINE THE ALLOWANCE FOR DOUBTFUL ACCOUNTS RELATED
To TRADE RECEIVABLES?

MANN Co. ESTIMATES UNCOLLECTIBLE AMOUNTS BASED ON HISTORICAL COLLECTION DATA AND ADJUSTS THE RECEIVABLES
ACCORDINGLY TO REFLECT NET REALIZABLE VALUE.



WHAT IMPACT DO TRADE RECEIVABLES HAVE ON MANN CO.’S FINANCIAL RATIOS?

TRADE RECEIVABLES INFLUENCE LIQUIDITY RATIOS LIKE THE CURRENT RATIO AND ACCOUNTS RECEIVABLE TURNOVER, AFFECTING
ASSESSMENTS OF SHORT-TERM FINANCIAL HEALTH.

ARE THERE ANY COMMON RISKS ASSOCIATED WITH TRADE ReCEIVABLES oN MaNN Co.'s
BALANCE SHEET?

YES, RISKS INCLUDE BAD DEBTS, DELAYED PAYMENTS, OR DEFAULTS, WHICH CAN IMPACT CASH FLOW AND PROFITABILITY IF NOT
PROPERLY MANAGED.

HoWw MIGHT CHANGES IN ECONOMIC CONDITIONS AFFECT MANN Co.’s TRADE
RecCEIVABLES?

ECONOMIC DOWNTURNS CAN LEAD TO HIGHER DEFAULT RATES AND SLOWER COLLECTIONS, INCREASING THE RISK OF
UNCOLLECTIBLE RECEIVABLES.

\WHAT DISCLOSURES RELATED TO TRADE RECEIVABLES SHOULD MANN CoO. PROVIDE IN
ITS FINANCIAL STATEMENTS?

MANN CO. SHOULD DISCLOSE THE AMOUNT OF TRADE RECEIVABLES, ALLOWANCES FOR DOUBTFUL ACCOUNTS, AND AGING OF
RECEIVABLES TO PROVIDE TRANSPARENCY ABOUT COLLECTION RISKS.

ADDITIONAL RESOURCES

ON THE Decemser 3 1 BALANCE SHEET OF MANN Co., THE CURRENT RECEIVABLES CONSISTED OF THE FOLLOWING: TRADE

UNDERSTANDING THE COMPOSITION AND SIGNIFICANCE OF CURRENT RECEIVABLES, PARTICULARLY TRADE RECEIVABLES, IS
FUNDAMENTAL FOR ANALYZING A COMPANY'S LIQUIDITY, OPERATIONAL EFFICIENCY, AND OVERALL FINANCIAL HEALTH. IN THE
CONTEXT oF MANN Co.’s DECEMBER 3 1 BALANCE SHEET, THE FOCUS ON TRADE RECEIVABLES PROVIDES INSIGHTS INTO ITS
REVENUE COLLECTION PROCESSES, CUSTOMER RELATIONSHIPS, AND POTENTIAL RISKS ASSOCIATED WITH CREDIT EXTENSION.
THIS COMPREHENSIVE REVIEW DELVES INTO THE NATURE OF TRADE RECEIVABLES, THEIR CLASSIFICATION, MANAGEMENT, AND
IMPLICATIONS FOR MANN CO., OFFERING AN IN-DEPTH PERSPECTIVE ON THEIR ROLE WITHIN THE COMPANY’S FINANCIAL
STATEMENTS.

UNDERSTANDING TRADE RECEIVABLES: DEFINITION AND SIGNIFICANCE

TRADE RECEIVABLES, OFTEN REFERRED TO AS ACCOUNTS RECEIVABLE, ARE AMOUNTS OWED TO A BUSINESS BY ITS CUSTOMERS
FOR GOODS DELIVERED OR SERVICES RENDERED ON CREDIT. THESE ARE SHORT-TERM ASSETS EXPECTED TO BE CONVERTED INTO
CASH WITHIN A TYPICAL OPERATING CYCLE, USUALLY WITHIN ONE YEAR.

KEY ASPECTS OF TRADE RECEIVABLES INCLUDE:

- ORIGIN: ARISE FROM CREDIT SALES MADE TO CUSTOMERS.

- LIQUIDITY: REPRESENT LIQUID ASSETS, BUT THEIR ACTUAL CONVERSION DEPENDS ON COLLECTION EFFICIENCY.
- IMPACT oN CASH FLow: CRITICAL FOR MAINTAINING LIQUIDITY AND FUNDING DAILY OPERATIONS.

- Risk FACTORS: SUBJECT TO CREDIT RISK, BAD DEBTS, AND DELAYS IN COLLECTION.

IN MANN Co.’s CASE, THE DECEMBER 3 1 BALANCE SHEET INDICATES THE TOTAL AMOUNT OF TRADE RECEIVABLES OUTSTANDING
AT YEAR-END, REFLECTING THE COMPANY’S CREDIT SALES PERFORMANCE AND COLLECTION EFFICIENCY DURING THE FISCAL YEAR.



CLASSIFICATION OF TRADE RECEIVABLES ON THE BALANCE SHEET

TRADE RECEIVABLES ARE TYPICALLY CATEGORIZED BASED ON THEIR MATURITY AND COLLECTABILITY:

1. CURRENT TRADE RECEIVABLES: DUE WITHIN THE NORMAL OPERATING CYCLE, USUALLY 30-90 pAYs.
2. NON-CURRENT TRADE RECEIVABLES: DUE AFTER ONE YEAR OR BEYOND THE NORMAL OPERATING CYCLE (LESS COMMON).

ON MaNN Co.’s DeceMBer 3 1 BALANCE SHEET, THE FOCUS IS ON CURRENT RECEIVABLES, WHICH ARE ANTICIPATED TO BE

COLLECTED WITHIN THE UPCOMING FISCAL YEAR. PROPER CLASSIFICATION AIDS IN LIQUIDITY ANALYSIS AND WORKING CAPITAL
MANAGEMENT.

BreakDOWN OF MANN Co.’s TRADE RECEIVABLES

THE DETAILED COMPOSITION OF TRADE RECEIVABLES OFTEN INCLUDES:

- TRADE ACCOUNTS RECEIVABLE (CUSTOMER |NVOICES)I THE PRIMARY COMPONENT, REPRESENTING AMOUNTS OWED BY
CUSTOMERS.

- TRADE NOTES RECEIVABLE: LONGER-TERM RECEIVABLES DOCUMENTED BY PROMISSORY NOTES, IF APPLICABLE.

- TRADE ALLOWANCES AND DISCOUNTS: REDUCTIONS GRANTED TO CUSTOMERS, WHICH REDUCE GROSS RECEIVABLES.

INMann Co.’s FINANCIALS, THE TRADE RECEIVABLES LIKELY COMPRISE PRIMARILY TRADE ACCOUNTS RECEIVABLE, WITH DETAILS
PROVIDED IN THE NOTES TO THE FINANCIAL STATEMENTS.

FACTORS INFLUENCING TRADE RECEIVABLES AT MANN Co.

SEVERAL INTERNAL AND EXTERNAL FACTORS IMPACT THE LEVEL AND QUALITY of MANN Co.’S TRADE RECEIVABLES:

1. CreniT PoLicy

- MANN Co.’s CREDIT POLICY DETERMINES WHICH CUSTOMERS ARE ELIGIBLE FOR CREDIT SALES, CREDIT LIMITS, AND PAYMENT
TERMS.

- A MORE LENIENT POLICY CAN INCREASE SALES BUT MAY ALSO RAISE THE RISK OF BAD DEBTS.

- STRICT POLICIES IMPROVE RECEIVABLES QUALITY BUT MAY LIMIT REVENUE GROW TH.

2. CusToMER BASE AND MARKET CONDITIONS

- THE DIVERSITY AND CREDITWORTHINESS OF MANN CO.’S CUSTOMERS INFLUENCE RECEIVABLES QUALITY.
- ECONOMIC DOWNTURNS OR SECTOR-SPECIFIC ISSUES CAN DELAY PAYMENTS OR INCREASE DEFAULTS.

3. SALES VOLUME AND SEASONALITY

- FLUCTUATIONS IN SALES VOLUME DIRECTLY AFFECT THE AMOUNT OF RECEIVABLES.
- SEASONAL BUSINESSES MIGHT SEE HIGHER RECEIVABLES AT CERTAIN TIMES OF THE YEAR.

4. COLLECTION EFFICIENCY



- EFFECTIVE COLLECTION PROCEDURES REDUCE DAYS SALES OUTSTANDING (DSO) AND IMPROVE CASH FLOW.
- STRATEGIES INCLUDE TIMELY FOLLOW~-UPS, DISCOUNTS FOR EARLY PAYMENTS, AND CLEAR CREDIT TERMS.

MANAGEMENT OF TRADE RECEIVABLES: POLICIES AND PRACTICES

EFFICIENT MANAGEMENT OF TRADE RECEIVABLES IS CRUCIAL FOR MAINTAINING LIQUIDITY AND MINIMIZING CREDIT RISK. MANN Co.’s
APPROACH LIKELY INVOLVES SEVERAL KEY PRACTICES:

1. CreDIT EVALUATION AND APPROVAL

- RIGOROUS SCREENING OF NEW CUSTOMERS TO ASSESS CREDITWORTHINESS.
- USE OF CREDIT SCORES, FINANCIAL STATEMENTS, AND PAYMENT HISTORIES.

2. ESTABLISHMENT OF CREDIT TERMS

- STANDARD PAYMENT TERMS (E.G., NET 30, NET 60 DAYS).
- NEGOTIATING EARLY PAYMENT DISCOUNTS OR LATE PAYMENT PENALTIES.

3. MONITORING AND AGING ANALYSIS

- REGULAR AGING REPORTS CATEGORIZE RECEIVABLES BY OVERDUE PERIODS.
- FOCUSED COLLECTION EFFORTS ON OVERDUE ACCOUNTS.

4. ProVISION FOR BAD DEBTS

- ESTIMATION OF UNCOLLECTIBLE RECEIVABLES BASED ON HISTORICAL DATA.
- RECORDING ALLOWANCES FOR DOUBTFUL ACCOUNTS TO REFLECT REALISTIC NET REALIZABLE VALUE.

5. Use oF FACTORING OR RECEIVABLES FINANCING

- SELLING RECEIVABLES TO THIRD PARTIES FOR IMMEDIATE CASH, IF APPLICABLE.
- HELPS IMPROVE LIQUIDITY BUT CAN INVOLVE COSTS AND RISKS.

IMPLICATIONS OF TRADE ReCEIVABLES oN MANN Co.’s FINANCIAL HEALTH

TRADE RECEIVABLES INFLUENCE MULTIPLE ASPECTS OF MANN C0O.’S FINANCIAL STATEMENTS AND RATIOS:

1. LiQuibITY RATIOS

- CURRENT RATIO: HIGHER RECEIVABLES INCREASE CURRENT ASSETS, POTENTIALLY IMPROVING THE CURRENT RATIO.

- Quick RATIO: SINCE RECEIVABLES ARE LESS LIQUID THAN CASH, THEY ARE OFTEN EXCLUDED FROM QUICK ASSETS, SO THEIR
QUALITY AFFECTS THIS RATIO.

2. EFFICIENCY RATIOS

- DAYS SALES OUTSTANDING (DSO) MEASURES THE AVERAGE COLLECTION PERIOD.
- RECEIVABLES TURNOVER RATIO: INDICATES HOW MANY TIMES RECEIVABLES ARE COLLECTED DURING A PERIOD.

3. PROFITABILITY AND Risk



- HIGH RECEIVABLES CAN SIGNAL STRONG SALES, BUT EXCESSIVE OR OVERDUE RECEIVABLES SUGGEST COLLECTION ISSUES.
- BAD DEBTS REDUCE PROFITABILITY, EMPHASIZING THE IMPORTANCE OF EFFECTIVE CREDIT MANAGEMENT.

4. IMpaCT oN CaAsH FLow
- DESPITE BEING ASSETS, RECEIVABLES DO NOT GENERATE CASH UNTIL COLLECTED.

- EXCESSIVE RECEIVABLES CAN LEAD TO CASH SHORTAGES, AFFECTING MANN C0O.’s ABILITY TO MEET SHORT-TERM
OBLIGATIONS.

PoTeNTIAL Risks ASSOCIATED WITH TRADE RECEIVABLES

\W/HILE TRADE RECEIVABLES ARE VITAL ASSETS, THEY COME WITH INHERENT RISKS THAT MANN CO. MUST MANAGE:

- DEFAULT Risk: CUSTOMERS MAY FAIL TO PAY DUE TO INSOLVENCY OR FINANCIAL DIFFICULTIES.

- DELAYS IN COLLECTION: PROLONGED COLLECTION PERIODS CAN STRAIN CASH FLOW.

- MARKET AND EconomMic Risks: CHANGES IN ECONOMIC CONDITIONS CAN AFFECT CUSTOMER PAYMENT CAPACITY.
- FRAUD AND ERRORS: INTERNAL CONTROLS ARE NECESSARY TO PREVENT MISAPPROPRIATION OR INACCURACIES.

PROPER RISK ASSESSMENT, CREDIT LIMITS, AND COLLECTION POLICIES HELP MITIGATE THESE ISSUES.

ACCOUNTING FOR TRADE RECEIVABLES ON THE BALANCE SHEET

FROM AN ACCOUNTING PERSPECTIVE, MANN Co. REPORTS TRADE RECEIVABLES AT THEIR NET REALIZABLE VALUE, WHICH IS THE
GROSS AMOUNT MINUS ALLOW ANCES FOR DOUBTFUL ACCOUNTS.

KEy STEPS INCLUDE:

- RECORDING RECEIVABLES AT THE INVOICED AMOUNT.
- ESTIMATING AND RECOGNIZING DOUBTFUL ACCOUNTS BASED ON HISTORICAL LOSS RATES.
- ADJUSTING RECEIVABLES FOR DISCOUNTS, RETURNS, OR ALLOW ANCES.

THE NOTES ACCOMPANYING THE FINANCIAL STATEMENTS OFTEN PROVIDE DETAILS ON:

- THE AGING SCHEDULE OF RECEIV ABLES.
- THE METHODS USED FOR ESTIMATING DOUBTFUL ACCOUNTS.
- THE AMOUNT OF ALLOWANCE FOR DOUBTFUL ACCOUNTS AT YEAR-END.

ANALYZING MANN Co.’s DeceMBer 3 1 TrRADE RecelvABLES DATA

\W/HEN REVIEWING MANN Co.’s DECEMBER 3 1 BALANCE SHEET, SEVERAL ANALYTICAL POINTS EMERGE:

- ToTAL TRADE RECEIVABLES: AN ABSOLUTE FIGURE INDICATING THE EXTENT OF CREDIT SALES OUTSTANDING.

- AGEING ANALYSIS: BREAKDOWN OF RECEIVABLES BY OVERDUE PERIODS (E.G., 0-30 DAYS, 31-60 DAYS, oVErR 60 DAYS).
- ALLOWANCE FOR DOUBTFUL ACCOUNTS: THE PROVISION MADE FOR POTENTIAL BAD DEBTS, REFLECTING MANAGEMENT’S RISK
OUTLOOK.

- ReceivaBLES TURNOVER AND DSO: CALCULATED RATIOS TO ASSESS COLLECTION EFFICIENCY.



- COMPARISON WITH PREVIOUS YEARS: TRENDS OVER TIME CAN HIGHLIGHT IMPROVEMENTS OR DETERIORATIONS IN CREDIT
MANAGEMENT.

(UNDERSTANDING THESE METRICS HELPS STAKEHOLDERS GAUGE MANN C0O.’S OPERATIONAL EFFICIENCY AND FINANCIAL STABILITY.

IMPACT oF EXTERNAL FACTORS ON MANN Co.’s TRADE RECEIVABLES

EXTERNAL ECONOMIC CONDITIONS CAN SIGNIFICANTLY INFLUENCE TRADE RECEIVABLES:

- EconoMIic DoWNTURNS: REDUCED CUSTOMER INCOME CAN LEAD TO PAYMENT DELAYS OR DEFAULTS.

- INTEREST RATE FLUCTUATIONS: AFFECT BORROWING COSTS AND CUSTOMER FINANCING.

- REGULATORY CHANGES: CREDIT REGULATIONS OR COLLECTION LAWS MAY IMPACT COLLECTION PRACTICES.
- INDUSTRY TRENDS: CHANGES WITHIN MANN CO.’S INDUSTRY COULD ALTER CUSTOMER CREDITWORTHINESS.

MANN CO. MUST ADAPT ITS CREDIT POLICIES AND COLLECTION STRATEGIES IN RESPONSE TO SUCH EXTERNAL FACTORS.

STRATEGIC CONSIDERATIONS FOR MANAGING TRADE RECEIVABLES

To OPTIMIZE THE BENEFITS AND MITIGATE THE RISKS OF TRADE RECEIVABLES, MANN Co. MIGHT CONSIDER:

- IMPLEMENTING ADVANCED CREDIT SCORING SYSTEMS: USE DATA ANALYTICS TO EVALUATE CUSTOMER RISK MORE
ACCURATELY.

- ENHANCING COLLECTION PROCEDURES: AUTOMATE REMINDERS, OFFER MULTIPLE PAYMENT OPTIONS, AND INCENTIVIZE EARLY
PAYMENTS.

- REGULAR ReVIEW oF CREDIT POLICIES: ADJUST CREDIT LIMITS AND TERMS BASED ON CUSTOMER PERFORMANCE AND MARKET
CONDITIONS.

- DIVERSIFYING CUSTOMER BASE: REDUCE DEPENDENCY ON A FEW LARGE CUSTOMERS TO MINIMIZE RISK.

- UTILIZING TECHNOLOGY: LEVERAGE ERP SYSTEMS FOR REAL-TIME RECEIVABLE TRACKING AND REPORTING.

THESE STRATEGIES AIM TO IMPROVE LIQUIDITY, REDUCE BAD DEBTS, AND SUPPORT SUSTAINABLE GROWTH.

CONCLUSION

THE CURRENT TRADE RECEIVABLES ON MANN Co.’
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