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STARTING A COMPUTER EDUCATION BUSINESS CAN BE A REWARDING VENTURE FOR THOSE PASSIONATE ABOUT TECHNOLOGY AND
TEACHING. KATHY/ AN ASPIRING ENTREPRENEUR, HAS TAKEN THE PLUNGE TO RUN HER OWN COMPUTER TRAINING COMPANY.
HO\X/EVER, LIKE MANY SMALL BUSINESS OWNERS, SHE FACES FINANCIAL CHALLENGES, PARTICULARLY THE RECURRING EXPENSE OF
LEASING HER COMPUTERS. T O COVER THESE COSTS, KATHY NEEDS TO GENERATE AT LEAST $4,000 ANNUALLY SOLELY TO PAY
HER COMPUTER LEASES. THIS ARTICLE EXPLORES HER BUSINESS PLAN, STRATEGIES TO MEET HER FINANCIAL OBLIGATIONS, AND
TIPS FOR GROWING HER ENTERPRISE SUSTAINABLY.

UNDERSTANDING KATHY’s COMPUTER EDUCATION BUSINESS

BEFORE DIVING INTO FINANCIAL STRATEGIES, IT’S ESSENTIAL TO UNDERSTAND THE NATURE OF KATHY’S BUSINESS. SHE PROVIDES
COMPUTER TRAINING SERVICES AIMED AT VARIOUS CUSTOMER SEGMENTS, INCLUDING!:

- TEENAGERS SEEKING CODING SKILLS

- ADULTS WANTING BASIC COMPUTER LITERACY

- SENIORS INTERESTED IN LEARNING TO USE SMARTPHONES AND EMAIL
- SMALL BUSINESSES NEEDING EMPLOYEE COMPUTER TRAINING

HER SERVICES ARE DELIVERED THROUGH IN-PERSON CLASSES, PRIVATE TUTORING, AND ONLINE COURSES. THE SUCCESS OF HER

BUSINESS DEPENDS HEAVILY ON HER ABILITY TO ATTRACT AND RETAIN CLIENTS, MANAGE OPERATIONAL COSTS, AND EXPAND HER
OFFERINGS.

FINANCIAL BReEakDoWN: THE $4,000 CoMPUTER LEASE EXPENSE

KATHY’S PRIMARY FIXED EXPENSE RELATED TO HER COMPUTER EDUCATION BUSINESS IS LEASING THE COMPUTERS. HERE’S A
BREAKDOWN OF HER FINANCIAL CONSIDERATIONS:

DeTAILS oF THE COMPUTER LEASE

- MONTHLY LEASE PAYMENT: $[INSERT MONTHLY AMOUNT BASED ON TOTAL ANNUAL REQUIREMENT)

- Numger ofF CoMPUTERS LEASED: [NUMBER OF UNITS]

- LEASE DURATION: TYPICALLY 12 MONTHS, RENEWABLE ANNUALLY

- ADDITIONAL COSTS: MAINTENANCE, SOFTWARE LICENSES, AND UPGRADES

ASSUMING SHE NEEDS TO MEET A $4,000 ANNUAL LEASE COST, THE MONTHLY LEASE PAYMENT IS APPROXIMATELY:

$4,000 + 12 MONTHS = APPROXIMATELY $333 PER MONTH

IF SHE LEASES & COMPUTERS, EACH COSTING $2,000 ANNUALLY, THEN:



ToTAL LEASE coST = 5 x $800 (MONTHLY LEASE PER COMPUTER) X 12 MONTHs = $4,000

KATHY MUST ENSURE HER REVENUE COVERS THIS FIXED EXPENSE TO KEEP HER BUSINESS AFLOAT.

STRATEGIES TO GENERATE $4,000 ANNUALLY TO Cover COMPUTER
LeAsEs

TO MEET HER LEASE OBLIGATIONS, KATHY NEEDS TO DEVELOP A COMPREHENSIVE PLAN TO GENERATE AT LEAST $4/OOO EACH
YEAR FROM HER BUSINESS ACTIVITIES. HERE ARE EFFECTIVE STRATEGIES:

1. DIVERSIFY SERVICE OFFERINGS

OFFERING A VARIETY OF COURSES CAN ATTRACT A BROADER CLIENTELE, INCREASING REVENUE STREAMS. CONSIDER:

- BASIC COMPUTER LITERACY CLASSES

- ADVANCED PROGRAMMING W ORKSHOPS

- SPECIALIZED COURSES LIKE GRAPHIC DESIGN OR CYBERSECURITY
- CORPORATE TRAINING PACKAGES

2. IMPLEMENT TIeErRED PRICING MODELS

CREATING DIFFERENT PRICING TIERS CAN CATER TO VARIOUS CUSTOMER BUDGETS:

- GROUP CLASSES AT LOWER RATES FOR LARGER AUDIENCES
- PRIVATE TUTORING AT PREMIUM PRICES
- SUBSCRIPTION MODELS FOR ONGOING ACCESS TO ONLINE MATERIALS

3. ExpAND CUSTOMER BASE

GROWTH DEPENDS ON REACHING MORE CLIENTS. STRATEGIES INCLUDE:

- ADVERTISING THROUGH SOCIAL MEDIA PLATFORMS
- PARTNERING WITH LOCAL SCHOOLS, LIBRARIES, AND COMMUNITY CENTERS
- OFFERING REFERRAL DISCOUNTS TO EXISTING CLIENTS

4. INcReaSE CoUrse CAPACITY AND FREQUENCY

MAXIMIZE THE UTILIZATION OF HER LEASED COMPUTERS BY:

- SCHEDULING MULTIPLE CLASSES THROUGHOUT THE WEEK
- OFFERING WEEKEND \WORKSHOPS
- HOSTING SUMMER CAMPS OR INTENSIVE BOOT CAMPS

5. UPSELL ADDITIONAL SERVICES

ENCOURAGE CUSTOMERS TO PURCHASE SUPPLEMENTARY SERVICES:

- PERSONALIZED COACHING SESSIONS
- CERTIFICATION EXAMS



- CUSTOM SOFTWARE TRAINING

6. LEVERAGE ONLINE PLATFORMS

ONLINE COURSES CAN SIGNIFICANTLY EXPAND HER REACH WITHOUT ADDITIONAL PHYSICAL SPACE COSTS. SHE CAN:

- DEVELOP SELF-PACED ONLINE MODULES
- USE WEBINAR TOOLS FOR LIVE SESSIONS
- OFFER MEMBERSHIPS FOR ONGOING ACCESS

EsTIMATING REVENUE GoALS To CoVER EXPENSES

To ENSURE SHE COVERS HER $4,000 LEASE EXPENSE, KATHY NEEDS TO SET REVENUE TARGETS FOR EACH SERVICE. FOR
EXAMPLE:

- IF sHE OFFERS 10 GROUP COURSES PER YEAR AT $200 PER COURSE, THAT TOTALS $2,000.
- PRIVATE TUTORING SESSIONS AT $50/HOUR, WITH 40 HOURS BOOKED ANNUALLY, CAN BRING IN $2,000.
- ADDITIONAL INCOME FROM ONLINE COURSES OR WORKSHOPS CAN SUPPLEMENT THESE FIGURES.

ToTAL REVENUE GoAL: AT LEAST $4,000 ANNUALLY TO COVER LEASING COSTS, WITH ADDITIONAL EARNINGS SUPPORTING
OTHER OPERATIONAL EXPENSES.

CosT MANAGEMENT AND PROFITABILITY TIPS

MAINTAINING PROFITABILITY REQUIRES CAREFUL COST MANAGEMENT. HERE ARE SOME TIPS:

- NEGOTIATE LEASE TERMS: SEEK FLEXIBLE LEASE AGREEMENTS OR DISCOUNTS FOR LONGER COMMITMENTS.

- OpTiMizE CLASS SIZES: LARGER CLASSES REDUCE PER-STUDENT COSTS.

- INVEST IN DURABLE EQUIPMENT: HIGH-QUALITY COMPUTERS MAY HAVE HIGHER UPFRONT COSTS BUT LOWER MAINTENANCE
EXPENSES.

- LiMiT OverHeAD CosTs: USE SHARED OR RENTED SPACES INSTEAD OF DEDICATED PREMISES.

- MoniTor CASH FLoW REGULARLY: KEEP TRACK OF INCOME AND EXPENSES TO ADJUST STRATEGIES PROACTIVELY.

MARKETING AND PROMOTION STRATEGIES

EFFECTIVE MARKETING IS CRUCIAL FOR ATTRACTING CLIENTS AND INCREASING REVENUE. KATHY SHOULD CONSIDER:

- CREATING A PROFESSIONAL WEBSITE SHOWCASING HER COURSES

- UTILIZING SOCIAL MEDIA ADVERTISING TARGETING LOCAL DEMOGRAPHICS
- OFFERING FREE INTRODUCTORY WORKSHOPS TO ATTRACT NEW STUDENTS
- COLLECTING TESTIMONIALS AND REVIEWS TO BUILD CREDIBILITY

‘JOINING LOCAL BUSINESS ASSOCIATIONS AND COMMUNITY EVENTS



ScALING Her BusINEss FOrR LoONG-TErRM SUCCESS

W/HILE COVERING HER LEASE COSTS IS HER IMMEDIATE GOAL, KATHY SHOULD ALSO PLAN FOR FUTURE GROW TH:

- DEVELOP A COMPREHENSIVE CURRICULUM TO EXPAND COURSE OFFERINGS
- BUILD AN ONLINE PLATFORM FOR REMOTE LEARNING

- EXPLORE PARTNERSHIPS WITH EDUCATIONAL INSTITUTIONS

- OFFER CORPORATE TRAINING PROGRAMS TO SECURE BULK CONTRACTS

- INVEST IN MARKETING TO REACH WIDER AUDIENCES

CONCLUSION

KATHY’S JOURNEY TO ESTABLISH A SUCCESSFUL COMPUTER EDUCATION BUSINESS INVOLVES STRATEGIC PLANNING, EFFECTIVE
MARKETING, AND FINANCIAL DISCIPLINE. BY FOCUSING ON DIVERSIFYING HER SERVICES, EXPANDING HER CLIENT BASE, AND
MANAGING OPERATIONAL COSTS, SHE CAN GENERATE ENOUGH REVENUE TO COVER HER $4,000 ANNUAL LEASE PAYMENTS AND
SUSTAIN HER BUSINESS. W/ITH DEDICATION AND SMART BUSINESS PRACTICES, KATHY CAN GROW HER ENTERPRISE INTO A
THRIVING EDUCATIONAL SERVICE PROVIDER, HELPING COUNTLESS INDIVIDUALS IMPROVE THEIR COMPUTER SKILLS WHILE ENSURING
HER FINANCIAL STABILITY.

KeyworDs: KATHY'S COMPUTER EDUCATION BUSINESS, COMPUTER LEASE COSTS, GENERATE INCOME FROM COMPUTER TRAINING,
SMALL BUSINESS STRATEGIES, ONLINE COURSES, REVENUE GOALS, BUSINESS GROWTH, COST MANAGEMENT, MARKETING
STRATEGIES FOR EDUCATION BUSINESSES

FREQUENTLY AskeD QUESTIONS

How cAN KATHY DETERMINE THE NUMBER OF STUDENTS SHE NEEDS TO TEACH ANNUALLY
To coVER HER $4000 LEASE cosTS?

KATHY SHOULD CALCULATE HER TOTAL YEARLY EXPENSES AND DIVIDE THE $4000 LEASE COST BY HER AVERAGE FEE PER
STUDENT TO FIND THE REQUIRED NUMBER OF STUDENTS ANNUALLY.

\W/HAT PRICING STRATEGIES CAN KATHY USE TO ENSURE SHE MEETS HER $4 000 LEASE
PAYMENT EACH YEAR?

KATHY CAN SET COMPETITIVE YET PROFITABLE PRICES, OFFER GROUP DISCOUNTS, OR PACKAGE DEALS TO ATTRACT MORE
STUDENTS AND SECURE CONSISTENT REVENUE TO COVER HER LEASE COSTS.

How cAN KATHY INCREASE HER COMPUTER EDUCATION BUSINESS REVENUE TO
COMFORTABLY PAY HER LEASE?

SHE CAN EXPAND HER COURSE OFFERINGS, PROMOTE HER SERVICES THROUGH SOCIAL MEDIA, HOST WORKSHOPS, OR PARTNER
WITH LOCAL SCHOOLS AND ORGANIZATIONS TO ATTRACT MORE CLIENTS.

WHAT ARE SOME COST-EFFECTIVE WAYS FOR KATHY TO REDUCE HER EXPENSES AND



INCREASE PROFIT MARGIN?

KATHY CAN NEGOTIATE BETTER LEASE TERMS, UTILIZE FREE OR LOW-COST MARKETING CHANNELS, AND OPTIMIZE HER CLASS
SCHEDULES TO MAXIMIZE UTILIZATION OF HER EXISTING RESOURCES.

SHOULD KATHY CONSIDER DIVERSIFYING HER SERVICES TO INCLUDE ONLINE COURSES TO
MEET HER FINANCIAL GOALS?

YES, OFFERING ONLINE COURSES CAN REACH A BROADER AUDIENCE WITH LOWER OVERHEAD COSTS, HELPING HER GENERATE
ADDITIONAL INCOME TO COVER HER LEASE PAYMENTS.

\WHAT FINANCIAL TOOLS CAN KATHY USE TO TRACK HER INCOME AND EXPENSES
EFFECTIVELY?

KATHY CAN USE ACCOUNTING SOFTW ARE LIKE QUICKBOOKS, \X/AVE, OR EXCEL SPREADSHEETS TO MONITOR HER REVENUE,
EXPENSES, AND ENSURE SHE IS ON TRACK TO PAY HER LEASE.

How CAN MARKETING HELP KATHY INCREASE HER STUDENT BASE AND MEET HER $4000
ANNUAL LEASE REQUIREMENT?

EFFECTIVE MARKETING THROUGH SOCIAL MEDIA, LOCAL ADVERTISING, REFERRAL PROGRAMS, AND COMMUNITY EVENTS CAN
ATTRACT MORE STUDENTS AND BOOST HER INCOME.

WHAT sHoULD KATHY CONSIDER WHEN SETTING HER COURSE FEES TO ENSURE SHE CAN
AFFORD HER COMPUTER LEASES?

SHE SHOULD CONSIDER HER COSTS, COMPETITOR PRICING, TARGET MARKET WILLINGNESS TO PAY, AND HER INCOME GOALS TO
SET A FEE THAT COVERS HER EXPENSES AND REMAINS ATTRACTIVE TO STUDENTS.

How CAN PARTNERSHIPS WITH LOCAL BUSINESSES OR SCHOOLS BENEFIT KATHY'S
COMPUTER EDUCATION BUSINESS?

PARTNERSHIPS CAN PROVIDE A STEADY STREAM OF STUDENTS, SHARED MARKETING OPPORTUNITIES, AND POTENTIAL
SPONSORSHIPS THAT HELP HER COVER LEASE COSTS AND GROW HER BUSINESS.

ADDITIONAL RESOURCES

KATHY Runs Her OwnN CoMPUTER EDUCATION BUSINESS. SHE Neeps $4000 A Year To PAY THe LEases ON THE
COMPUTERS.

STARTING AND RUNNING A COMPUTER EDUCATION BUSINESS CAN BE A REWARDING VENTURE, ESPECIALLY FOR ENTREPRENEURS
PASSIONATE ABOUT TECHNOLOGY AND TEACHING. HO\X/EVERI LIKE ANY SMALL BUSINESS, IT COMES WITH FINANCIAL
CONSIDERATIONS—MOST NOTABLY, COVERING OPERATIONAL COSTS SUCH AS LEASING COMPUTER EQUIPMENT. For KATHY, HER
PRIMARY FINANCIAL GOAL IS TO GENERATE AT LEAST $4,000 ANNUALLY TO COVER HER LEASE PAYMENTS ON THE COMPUTERS
SHE USES FOR HER CLASSES. THIS ARTICLE PROVIDES A COMPREHENSIVE GUIDE FOR KATHY AND SIMILAR ENTREPRENEURS ON HOW
TO PLAN, STRATEGIZE, AND OPTIMIZE THEIR EFFORTS TO MEET SUCH FINANCIAL TARGETS EFFECTIVELY.

(UNDERSTANDING THE FINANCIAL FOUNDATION

BEFORE DIVING INTO STRATEGIES TO MEET THE $4,000 LEASE PAYMENT GOAL, IT’S ESSENTIAL TO UNDERSTAND THE
FOUNDATIONAL ELEMENTS OF HER BUSINESS.



THe IMPORTANCE oF CLEAR FINANCIAL GOALS

SETTING SPECIFIC FINANCIAL OBJECTIVES, LIKE KATHY’s $4,000 ANNUAL LEASE EXPENSE, ACTS AS A CORNERSTONE FOR
PLANNING AND DECISION-MAKING. CLEAR GOALS HELP DETERMINE:

- THE NUMBER OF STUDENTS OR CLIENTS NEEDED

- PRICING STRATEGIES

- MARKETING EFFORTS

- OPERATIONAL COSTS

BreakING DownN THE CosTs

LEASES ARE FIXED COSTS THAT MUST BE PAID REGARDLESS OF REVENUE FLUCTUATIONS. FOR KATHY, THIS MEANS:

- MONTHLY LEASE PAYMENT = $4 000 / 12 ~ $333.33 Per MONTH

UNDERSTANDING THIS MONTHLY OBLIGATION IS CRUCIAL FOR PLANNING HER INCOME STREAMS.

EsTIMATING REVENUE NEEDS

T O ENSURE SHE CAN COVER HER LEASE COSTS, KATHY NEEDS TO GENERATE AT LEAST $4,000 ANNUALLY. BUT TO MAKE HER
BUSINESS SUSTAINABLE AND PROFITABLE, SHE SHOULD ALSO CONSIDER ADDITIONAL EXPENSES, SUCH AS:

- EQUIPMENT MAINTENANCE

- SOFTWARE LICENSES

- ADVERTISING AND MARKETING

- UTILITIES AND INTERNET

- MISCELLANEOUS SUPPLIES

\W/HILE THE FOCUS HERE IS ON LEASE PAYMENTS, A COMPREHENSIVE BUDGET SHOULD ACCOUNT FOR ALL COSTS.

SETTING A REVENUE T ARGET

ASSUMING HER LEASE IS THE MAIN FIXED EXPENSE, KATHY’S MINIMUM REVENUE GOAL WOULD BE $4,000 PER YEAR JUST TO
COVER LEASE PAYMENTS. TO BE FINANCIALLY HEALTHY, SHE MIGHT AIM FOR:

- AT LEAST $6,000-$8,000 ANNUALLY TO COVER OTHER EXPENSES AND GENERATE PROFIT.
PRICING STRATEGIES

ToO MEET HER REVENUE GOALS, KATHY MUST DETERMINE WHAT TO CHARGE PER STUDENT OR CLIENT.
EXAMPLE CALCULATIONS:

- IF SHE PLANS TO HAVE 20 STUDENTS PER YEAR:

$4,000 / 20 sTupeNTS = $200 PER STUDENT ANNUALLY

- |F SHE OFFERS COURSES OVER MULTIPLE SESSIONS, SHE CAN ADJUST THE PRICE PER SESSION.

BuiLbING A CLIENT BASE
GENERATING $4,000 OrR MORE ANNUALLY DEPENDS HEAVILY ON HER ABILITY TO ATTRACT AND RETAIN STUDENTS.

|IDENTIFYING T ARGET MARKETS



KATHY SHOULD IDENTIFY POTENTIAL CLIENTS, SUCH AS:

- BEGINNERS WANTING BASIC COMPUTER SKILLS

- SENIORS SEEKING DIGITAL LITERACY

- SMALL BUSINESS OWNERS NEEDING SOFTWARE TRAINING

- STUDENTS PREPARING FOR CERTIFICATIONS

MARKETING AND OUTREACH

EFFECTIVE MARKETING STRATEGIES INCLUDE:

- CREATING A PROFESSIONAL WEBSITE

- LEVERAGING SOCIAL MEDIA PLATFORMS

- OFFERING FREE WORKSHOPS OR INTRODUCTORY SESSIONS
- PARTNERING WITH LOCAL COMMUNITY CENTERS OR SCHOOLS
- UTILIZING REFERRAL DISCOUNTS

DIVERSIFYING OFFERINGS

OFFERING VARIED PROGRAMS CAN HELP INCREASE REVENUE:
- ONE-ON-ONE COACHING

- GROUP CLASSES

- ONLINE COURSES

- CORPORATE TRAINING SESSIONS

THIS DIVERSIFICATION ALLOWS KATHY TO TAP INTO DIFFERENT INCOME STREAMS AND REACH BROADER AUDIENCES.

MAXIMIZING REVENUE AND MINIMIZING COSTS

To eNSURE SHE MEETS HER $4,000 GOAL EFFICIENTLY, KATHY SHOULD FOCUS ON BOTH REVENUE ENHANCEMENT AND COST
CONTROL.

REVENUE ENHANCEMENT TIPS

- UPSELL ADVANCED COURSES FOR EXISTING STUDENTS

- IMPLEMENT TIERED PRICING FOR DIFFERENT SKILL LEVELS

- OFFER PACKAGE DEALS FOR MULTIPLE SESSIONS

- INTRODUCE MEMBERSHIPS OR SUBSCRIPTIONS

CosT MANAGEMENT STRATEGIES

- NEGOTIATE LEASE TERMS FOR BETTER RATES

- MAINTAIN EQUIPMENT PROPERLY TO AVOID COSTLY REPAIRS

- USE OPEN-SOURCE OR AFFORDABLE SOFTWARE OPTIONS
- REDUCE MARKETING EXPENSES BY FOCUSING ON ORGANIC SOCIAL MEDIA OUTREACH

OPerATIONAL CONSIDERATIONS
RUNNING A SUCCESSFUL COMPUTER EDUCATION BUSINESS ALSO INVOLVES OPERATIONAL PLANNING.
SCHEDULING AND CAPACITY

- OPTIMIZE CLASS SCHEDULES TO MAXIMIZE UTILIZATION
- LIMIT CLASS SIZES TO ENSURE QUALITY WHILE MAINTAINING PROFITABILITY



ENSURING QUALITY

- KEEP CURRICULUM UPDATED

- GATHER STUDENT FEEDBACK FOR IMPROVEMENT
- INVEST IN PROFESSIONAL DEVELOPMENT

LEGAL AND ADMINISTRATIVE ASPECTS

- REGISTER THE BUSINESS APPROPRIATELY

- MAINTAIN CLEAR FINANCIAL RECORDS
- CONSIDER INSURANCE FOR EQUIPMENT AND LIABILITY

PLANNING FOR GROWTH AND SUSTAINABILITY

\X/HILE MEETING HER IMMEDIATE LEASE OBLIGATIONS IS VITAL, KATHY SHOULD ALSO PLAN FOR LONG-TERM GROW TH.
SCALING STRATEGIES

- EXPAND COURSE OFFERINGS

- INCREASE CLASS FREQUENCY

- HIRE ADDITIONAL INSTRUCTORS

- DEVELOP ONLINE LEARNING MODULES

BUILDING A BRAND

ESTABLISHING A STRONG REPUTATION CAN LEAD TO MORE REFERRALS AND REPEAT BUSINESS:

- DELIVER EXCELLENT CUSTOMER SERVICE

- SHOWCASE SUCCESS STORIES
- ENGAGE WITH THE COMMUNITY

MONITORING AND ADJUSTING THE BUSINESS PLAN

REGULAR REVIEW OF FINANCIAL AND OPERATIONAL PERFORMANCE ENSURES KATHY STAYS ON TRACK.
Key PerForMANCE INDICATORS (KPIs)

- REVENUE VS. TARGET

- NUMBER OF NEW STUDENTS

- STUDENT RETENTION RATES

- CUSTOMER SATISFACTION SCORES

FLEXIBILITY AND ADAPTATION

BE PREPARED TO ADJUST PRICING, MARKETING, OR SERVICES BASED ON MARKET RESPONSE AND FINANCIAL RESULTS.

CONCLUSION

KATHY RUNS HER OWN COMPUTER EDUCATION BUSINESS. SHE NEEDS $4000 A YEAR TO PAY THE LEASES ON THE COMPUTERS.
ACHIEVING THIS FINANCIAL GOAL REQUIRES STRATEGIC PLANNING, EFFECTIVE MARKETING, DIVERSIFIED REVENUE STREAMS, AND
PRUDENT COST MANAGEMENT. BY SETTING CLEAR TARGETS, UNDERSTANDING HER MARKET, AND CONTINUALLY REFINING HER
APPROACH, KATHY CAN NOT ONLY COVER HER LEASE PAYMENTS BUT ALSO BUILD A THRIVING, SUSTAINABLE BUSINESS.
SUCCESS LIES IN BALANCING QUALITY EDUCATION WITH SOUND FINANCIAL PRACTICES—ENSURING HER PASSION FOR TEACHING



AND TECHNOLOGY TRANSLATES INTO A PROFITABLE ENTERPRISE FOR YEARS TO COME.
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