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Jared Is 18 And He Wants To Be A Real Estate Salesperson In Ohio. If He Completes The
120 Hours Of Required pre-licensing education, he will be well on his way to starting a career in
one of Ohio’s most dynamic industries. The path to becoming a licensed real estate salesperson in
Ohio involves several steps, including education, examination, and application processes. For young
individuals like Jared, understanding these requirements and the overall process is vital to making a
smooth transition into the real estate profession. This comprehensive guide will walk through
everything Jared needs to know, from the initial education requirements to the licensing process and
tips for success in Ohio’s real estate market.

Understanding Ohio Real Estate Licensing
Requirements

Before Jared can obtain his real estate license, he must meet specific eligibility criteria established by
the Ohio Division of Real Estate & Professional Licensing. These requirements ensure that all
prospective agents are adequately prepared to serve clients ethically and professionally.

Age and Legal Eligibility
- Minimum Age: Jared must be at least 18 years old.
- Legal Residency: He must be a U.S. citizen or legal resident.
- Background Checks: No felony convictions that would prohibit licensing.

Educational Requirements
- Complete 120 hours of pre-licensing education from an approved real estate school.
- The coursework covers essential topics such as real estate principles, practices, law, and ethics.

Additional Requirements
- Pass the Ohio real estate salesperson licensing exam.
- Submit a licensing application along with the applicable fees.
- Obtain a sponsoring broker’s license agreement.

Understanding these foundational elements helps Jared plan his steps carefully and ensures he
qualifies to move forward.



The 120-Hour Pre-Licensing Education in Ohio

One of the critical prerequisites for obtaining a real estate license in Ohio is completing the 120-hour
pre-licensing course. This education is designed to equip aspiring agents with the knowledge and
skills required for the profession.

Course Breakdown and Topics Covered
The 120-hour program is typically divided into several modules, including:
- Real Estate Principles and Practices: Fundamental concepts, terminology, and the overall process.
- Real Estate Law: Ohio-specific laws, regulations, and licensing procedures.
- Real Estate Finance: Mortgages, loans, and financial instruments.
- Contracts and Agency: Agency relationships, contracts, negotiations, and disclosures.
- Ethics and Professional Responsibilities: Standards of conduct, Fair Housing laws, and ethical
practices.
- Real Estate Mathematics: Calculations related to commissions, property measurements, and
mortgage payments.

Choosing the Right Education Provider
- Ensure the school is approved by the Ohio Division of Real Estate & Professional Licensing.
- Consider online, in-person, or hybrid courses based on Jared’s learning preferences.
- Verify the course schedule aligns with his availability.

Benefits of Completing the 120-Hour Course
- Meets Ohio licensing requirements.
- Provides foundational knowledge for the licensing exam.
- Develops practical skills necessary for a successful real estate career.

Steps to Obtain a Real Estate License in Ohio

Once Jared completes his 120 hours of education, he can proceed with the licensing process.

Step 1: Pass the Ohio Real Estate Licensing Exam
- Schedule the exam through the testing provider approved by Ohio.
- Prepare thoroughly using practice exams, study guides, and coursework review.
- The exam comprises multiple-choice questions on national and Ohio-specific real estate laws.

Step 2: Find a Sponsoring Broker
- Connect with a licensed Ohio real estate broker willing to sponsor Jared.



- The broker acts as his supervisor and mentor during his initial career phase.

Step 3: Submit the Licensing Application
- Complete the Ohio real estate salesperson application.
- Pay the required licensing fee.
- Provide proof of completed education, exam passing, and sponsorship.

Step 4: Complete Background Checks
- Undergo fingerprinting and a criminal background check as mandated by Ohio law.

Step 5: Receive and Activate the License
- Once approved, Jared will be issued his license.
- He can then activate it through his sponsoring broker and begin practicing real estate.

Tips for Success as an Aspiring Real Estate Agent in
Ohio

Starting a real estate career involves more than just passing exams and completing coursework. Here
are some tips for Jared to succeed:

Build a Strong Foundation
- Study diligently for the licensing exam.
- Gain understanding of Ohio real estate laws and market trends.

Develop Effective Networking Skills
- Attend industry events and local real estate meetups.
- Connect with experienced agents and mentors.

Utilize Technology and Marketing
- Get familiar with real estate CRM systems.
- Learn digital marketing strategies to attract clients.

Stay Informed About Market Trends
- Follow Ohio real estate market reports.
- Understand regional differences and economic factors affecting property values.



Maintain High Ethical Standards
- Adhere to the Ohio Fair Housing Act and National Association of Realtors’ Code of Ethics.
- Prioritize client interests and transparency.

Additional Resources for Jared

To support his journey, Jared can access numerous resources:

Ohio Division of Real Estate & Professional Licensing: Official website with licensing
requirements, forms, and updates.

Approved Real Estate Schools: List of accredited education providers in Ohio.

Real Estate Exam Prep Courses: Practice exams, flashcards, and study guides tailored for
Ohio licensing exam success.

Local Real Estate Associations: Ohio Realtors and local chapters offer networking, training,
and continuing education opportunities.

Mentorship Programs: Connecting with experienced agents for guidance and practical
insights.

Conclusion

For Jared, turning 18 and completing the necessary 120 hours of pre-licensing education sets the
foundation for a promising career in Ohio real estate. With dedication, proper preparation, and a
proactive approach to learning and networking, he can successfully navigate the licensing process
and enter the vibrant Ohio real estate market. Whether his goal is to specialize in residential homes,
commercial properties, or investment opportunities, the journey begins with understanding the
requirements and taking decisive steps toward licensure. By leveraging available resources and
staying committed to professional growth, Jared can achieve his dream of becoming a licensed real
estate salesperson in Ohio and build a rewarding career serving clients and communities.

Frequently Asked Questions

What are the steps Jared needs to take to become a licensed
real estate salesperson in Ohio?
Jared must complete the 120-hour pre-licensing education, pass the Ohio Real Estate Salesperson
Exam, submit the application with the required fees, and undergo a background check to obtain his



license.

Is Jared eligible to get a real estate license in Ohio at age 18?
Yes, Jared can obtain a real estate license in Ohio at age 18 since the minimum age requirement is
18, provided he completes all education and licensing requirements.

What topics are covered in the 120 hours of Ohio real estate
pre-licensing education?
The 120-hour course covers topics like real estate law, principles, practices, contracts, finance, and
Ohio-specific regulations to prepare Jared for the licensing exam.

How long does it typically take Jared to complete the 120-
hour pre-licensing course?
The duration varies depending on the program, but it generally takes several weeks to a few months
to complete the 120 hours, whether through online or in-person classes.

Are there any ongoing requirements after Jared becomes a
licensed real estate salesperson in Ohio?
Yes, Ohio requires licensees to complete continuing education every three years to renew their
license and stay updated on industry regulations.

What are the benefits of completing the 120-hour pre-
licensing course for Jared's real estate career?
Completing the course provides Jared with essential knowledge, prepares him for the licensing exam,
and sets a solid foundation for a successful real estate career in Ohio.

Additional Resources
Jared is 18 and he wants to become a real estate salesperson in Ohio. If he completes the
120 hours of required education, what are the next steps, requirements, and
considerations for him to successfully launch his career in real estate? This article
provides a comprehensive overview of the process, legal requirements, and practical
advice for Jared and aspiring young real estate professionals in Ohio.

Introduction: Starting a Career in Ohio Real Estate at
18

Embarking on a career as a real estate salesperson at the age of 18 in Ohio presents both exciting
opportunities and unique challenges. With a passion for real estate, Jared’s decision to pursue



licensure demonstrates commitment and ambition. Ohio’s licensing requirements aim to ensure that
all real estate professionals are adequately prepared to serve clients ethically, knowledgeably, and
effectively. Completing the mandated 120 hours of pre-licensing education is a critical first step, but
understanding what follows is equally vital for a smooth transition from student to licensed
practitioner.

This article explores the entire journey for Jared—from completing the educational requirements to
obtaining his license, understanding legal restrictions related to his age, and establishing himself in
the Ohio real estate market.

Understanding Ohio’s Real Estate Licensing
Requirements

Before Jared can legally practice as a real estate salesperson in Ohio, he must satisfy several licensing
prerequisites established by the Ohio Division of Real Estate & Professional Licensing. These
requirements are designed to ensure competence, ethical standards, and consumer protection.

The 120-Hour Pre-Licensing Education

The foundation of Ohio’s licensing process is the successful completion of a 120-hour pre-licensing
education course. This coursework covers key topics such as:

- Real estate principles and practices
- Ohio real estate law
- Agency relationships
- Contracts and disclosures
- Fair housing laws
- Ethical considerations
- Real estate mathematics and calculations
- Property valuation and appraisal basics
- Closing procedures

The course can be completed through approved online or in-person providers. Given Jared’s age and
the digital availability of most programs, online courses offer flexibility, enabling him to study at his
own pace.

Key points to note:

- The course must be approved by the Ohio Division of Real Estate.
- Completion results in a certificate of completion, which is necessary for the next steps.
- Some providers include practice exams and quizzes to prepare students for the licensing exam.

Age Restrictions and Legal Considerations



While Ohio law does not explicitly specify a minimum age for obtaining a real estate license, practical
restrictions exist. The Ohio Revised Code mandates that licensees be at least 18 years old to hold a
license. Since Jared is 18, he meets this requirement.

However, young licensees may face additional scrutiny when establishing credibility with clients and
industry professionals. It's essential that he demonstrates professionalism, knowledge, and ethical
conduct to succeed.

The Path to Licensing: From Education to Active
License

Once Jared completes his 120-hour coursework, he must proceed through several steps to become a
licensed Ohio real estate salesperson.

Step 1: Passing the Ohio Real Estate Licensing Exam

After coursework completion, Jared is eligible to schedule his licensing exam through the testing
vendor approved by Ohio (currently PSI Exams). The exam comprises two portions:

- National section: covering general real estate principles applicable nationwide.
- State-specific section: focusing on Ohio laws, regulations, and practices.

Exam details:

- The exam consists of multiple-choice questions.
- The total testing time is approximately 3.5 hours.
- A passing score is typically around 70%, but candidates should verify current requirements.

Preparation tips:

- Use practice exams and study guides.
- Review Ohio-specific laws and regulations.
- Focus on areas such as agency relationships, contracts, and fair housing laws.

Step 2: Finding a Sponsoring Broker

After passing the exam, Jared must find a licensed Ohio real estate broker willing to sponsor him. This
step is crucial because:

- A broker acts as his supervisor, overseeing his transactions.
- He cannot practice real estate independently; all activities must be conducted under his broker’s
license.
- The broker may provide mentorship, resources, and training to help Jared succeed.



Tips for selecting a broker:

- Look for a firm with a good reputation and supportive environment.
- Consider the broker’s specialty areas, training programs, and commission structures.
- Ensure the broker is licensed and in good standing with the Ohio Division of Real Estate.

Step 3: Submitting the License Application

With exam results in hand and a sponsoring broker secured, Jared can apply for his real estate
salesperson license. The application process involves:

- Completing the Ohio Division of Real Estate’s application form.
- Paying the applicable licensing fee (generally around $60).
- Submitting proof of coursework completion, exam passing, and sponsorship.
- Undergoing a background check, which includes fingerprinting for criminal record verification.

Background Check Considerations:

- Jared must provide fingerprints through approved vendors.
- Any criminal history may impact licensing approval, but minor offenses may not necessarily
disqualify him.

Legal Restrictions and Considerations for Young
Licensees in Ohio

Despite being eligible at age 18, young real estate professionals like Jared should be aware of certain
legal and practical considerations.

Professional Conduct and Ethical Responsibilities

- Ohio’s real estate license law emphasizes integrity, honesty, and fair dealing.
- Young licensees must adhere strictly to industry standards to build trust and reputation.
- Ethical violations can lead to license suspension or revocation.

Client Perception and Market Challenges

- Age may be a hurdle in establishing credibility with clients and industry peers.
- Jared should focus on gaining knowledge, experience, and mentorship to offset perceived
inexperience.
- Developing strong communication skills and local market expertise is essential.



Continuing Education and Career Development

- Ohio requires licensees to complete 30 hours of continuing education every three years to maintain
licensure.
- Young professionals should plan for ongoing learning to stay current on laws and best practices.

Practical Steps for Jared to Succeed

Achieving licensure is just the beginning. Here are practical strategies for Jared to thrive in Ohio’s
competitive real estate market:

- Networking: Attend industry events, join local real estate associations like the Ohio Realtors, and
connect with experienced agents.
- Mentorship: Seek mentorship from seasoned brokers and agents for guidance and support.
- Market Knowledge: Study local neighborhoods, property values, and market trends.
- Digital Presence: Build an online presence through social media, a professional website, and listings
to attract clients.
- Client Focus: Prioritize customer service, transparency, and ethical conduct to build a solid
reputation.

Conclusion: A Promising Start for Young Aspirants in
Ohio Real Estate

Jared’s aspiration to become a licensed real estate salesperson at 18 in Ohio is entirely feasible if he
completes the required 120 hours of education, passes the licensing exam, and secures sponsorship
with a licensed broker. While age-related perceptions may pose initial hurdles, his dedication,
professionalism, and knowledge will be critical in establishing a successful career.

Ohio’s licensing structure emphasizes preparedness and ethical practice, providing a strong
foundation for Jared’s future in real estate. With proactive planning, continuous education, and
industry engagement, he can turn his ambition into a rewarding profession, helping clients buy and
sell homes while building a reputable career.

In summary:

- Complete the 120-hour pre-licensing course.
- Pass the Ohio real estate licensing exam.
- Find a sponsoring broker.
- Submit the license application and undergo a background check.
- Begin practicing under supervision, adhering to all legal and ethical standards.
- Continue education and professional development to grow in the industry.

Starting young in real estate offers long-term benefits, including ample time to build expertise and a
network. With the right approach, Jared can establish himself as a trusted Ohio real estate
professional and lay the groundwork for a prosperous future in real estate sales.
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