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INTRODUCTION

ONMAY 5, SuGar Too COMPANY RECEIVED A PAYMENT OF $5,684 FroM SwEETUM CANDY COMPANY, UNDER A CREDIT
ARRANGEMENT THAT INCLUDED SPECIFIC PAYMENT TERMS: 2% DISCOUNT IF PAID WITHIN 10 DAYs (NeT 10). THIs
TRANSACTION HIGHLIGHTS IMPORTANT ASPECTS OF CREDIT SALES, ACCOUNTS RECEIVABLE MANAGEMENT, AND THE APPLICATION
OF DISCOUNT POLICIES IN BUSINESS-TO-BUSINESS (B2B) TRANSACTIONS. UNDERSTANDING THE DETAILS BEHIND THIS PAYMENT
CAN PROVIDE VALUABLE INSIGHTS INTO CREDIT POLICIES, CASH FLOW MANAGEMENT, AND FINANCIAL ANALYSIS FOR COMPANIES
OPERATING IN THE CONFECTIONERY AND SIMILAR INDUSTRIES.

CONTEXT AND SIGNIFICANCE

IN THE COMPETITIVE LANDSCAPE OF THE CONFECTIONERY INDUSTRY, TIMELY PAYMENTS AND CREDIT TERMS PLAY A CRUCIAL ROLE
IN MAINTAINING HEALTHY CASH FLOW AND FOSTERING STRONG SUPPLIER-CUSTOMER RELATIONSHIPS. SWEETUM CANDY
COMPANY, AS A CUSTOMER OF SUGAR TOO/ HAS NEGOTIATED SPECIFIC PAYMENT TERMS—OFFERING A 20/0 DISCOUNT IF THE
INVOICE IS SETTLED WITHIN 10 DAYS, OTHERWISE THE NET AMOUNT IS DUE LATER.

THIS PARTICULAR TRANSACTION IS AN EXAMPLE OF HOW COMPANIES LEVERAGE EARLY PAYMENT DISCOUNTS TO ENCOURAGE
PROMPT SETTLEMENT OF ACCOUNTS RECEIVABLE. FOR SUGAR ToO, RECEIVING $5,684 oN MAY 5 SIGNIFIES NOT ONLY
REVENUE COLLECTION BUT ALSO THE EFFECTIVE MANAGEMENT OF RECEIVABLES, WHICH IMPACTS LIQUIDITY AND FINANCIAL
STABILITY.

IN THIS ARTICLE, WE WILL EXPLORE THE DETAILS OF THIS TRANSACTION, INCLUDING THE SIGNIFICANCE OF CREDIT TERMS SUCH AS
“2% NeT 10,” HOW SUCH DISCOUNTS ARE CALCULATED AND RECORDED, AND THE BROADER IMPLICATIONS FOR ACCOUNTING

AND FINANCIAL ANALYSIS.

UNDERSTANDING CREDIT TERMS: 29% NeT 10

WHAT Does “29% NeT 10" Mean?

THe TerM “29 NeT 10" IS A COMMON CREDIT TERM USED IN BUSINESS TRANSACTIONS, ESPECIALLY IN WHOLESALE AND
MANUFACTURING SECTORS. |T COMBINES A DISCOUNT PERCENTAGE WITH A TIME FRAME FOR PAYMENT, PROVIDING INCENTIVES FOR
EARLY SETTLEMENT.

- 29% DiscouNT: A 2% REDUCTION ON THE INVOICE AMOUNT IF PAID EARLY.
- NeT 10: THE TOTAL AMOUNT IS DUE WITHIN 10 DAYS FROM THE INVOICE DATE IF THE DISCOUNT IS NOT TAKEN.

IN PRACTICE, THIS MEANS:
- IF SweeTuM CANDY COMPANY PAYS WITHIN 10 DAYS OF THE INVOICE DATE, THEY CAN DEDUCT 2% FROM THE TOTAL

AMOUNT OWED.
- IF THEY PAY AFTER 10 DAYS, THEY ARE RESPONSIBLE FOR PAYING THE FULL INVOICE AMOUNT WITHOUT ANY DISCOUNT.



CALCULATING THE DISCOUNTED PAYMENT

GIVEN THE AMOUNT RECEIVED_$5/684_ITIS ESSENTIAL TO UNDERSTAND WHETHER THIS REPRESENTS THE FULL INVOICE
AMOUNT, THE DISCOUNTED AMOUNT, OR A PARTIAL PAYMENT.

SUPPOSE THE ORIGINAL INVOICE AMOUNT wAS “X.”

- IF SWEETUM PAID EARLY, TAKING THE 2% DISCOUNT, THEN:

\l

\TexT{PAYMENT} = \TEXT{INVOICE AMOUNT} - 2\% \TexT{ oF INvoice AMouUNT]} = X - 0.02X = 0.98X

\]

- GIVEN THAT THE AMOUNT RECEIVED WAS $5,684, AND ASSUMING THIS WAS PAID WITH THE DISCOUNT, THEN:

\[
0.98X =\$5,684

\]
\[

X = \rrac{\$5,684}{0.98} \aprrox \$5,800
\]

THIS INDICATES THE ORIGINAL INVOICE AMOUNT WAS APPROXIMATELY $5,800, AND SwWEETUM CANDY COMPANY PAID EARLY,
TAKING THE 2% DISCOUNT.

ALTERNATIVELY, IF THE $5,684 WAS THE NET AMOUNT AFTER THE DISCOUNT, THEN:

\[
\TexT{Gross INnvoice aMOUNT} = \Frac{\$5,6843{0.98} \aprrox \$5,800
\]

THUS, THE ORIGINAL INVOICE WAS APPROXIMATELY $5,800, AND THE PAYMENT OF $5,684 REFLECTS A 2% DISCOUNT
APPLIED.

IMPLICATIONS FOR ACCOUNTING AND FINANCIAL RECORDS

PROPER RECORDING OF SUCH TRANSACTIONS IS CRITICAL FOR ACCURATE FINANCIAL STATEMENTS AND EFFECTIVE CASH FLOW
MANAGEMENT.

RECORDING THE SALE AND PAYMENT

- AT THE TIME OF SALE:

- DEBIT ACCOUNTS RECEIVABLE FOR THE GROSS INVOICE AMOUNT ($5,800).
- CreDIT SALES REVENUE For $5,800.

- \WHEN THE CUSTOMER PAYS EARLY AND TAKES THE DISCOUNT:
- DeeiT CAsH For $5,684.
- DeBIT SALES DISCOUNTS ALLOWED (A CONTRA-REVENUE ACCOUNT) FOR $116 (WHIcH IS 29% oF $5,800).

- CREDIT ACCOUNTS RECEIVABLE FOR $5,800.

THISJOURNAL ENTRY REFLECTS THE REDUCTION IN RECEIVABLES AND RECOGNIZES THE DISCOUNT AS A REDUCTION IN REVENUE.



IMPACT ON FINANCIAL RATIOS

T AKING EARLY PAYMENT DISCOUNTS INFLUENCES KEY FINANCIAL RATIOS:

- NET PROFIT MARGIN: DISCOUNTS REDUCE REVENUE BUT ENCOURAGE FASTER CASH COLLECTION.

- ReCEIVABLES TURNOVER RATIO: FASTER COLLECTION IMPROVES RECEIVABLES TURNOVER, INDICATING EFFICIENT RECEIVABLES
MANAGEMENT.

- LIQUIDITY RATIOS: INCREASED CASH FLOW ENHANCES LIQUIDITY POSITION.

BrROADER BuUsINESS AND FINANCIAL CONSIDERATIONS

UNDERSTANDING THE STRATEGIC USE OF CREDIT TERMS LIKE “29% NeT 10" IS CRUCIAL FOR BOTH SUPPLIERS AND CUSTOMERS.

For SuppLIERS (SuGAR Too CoMPANY):

- ENCOURAGES PROMPT PAYMENTS TO IMPROVE CASH FLOW.
- REDUCES OUTSTANDING RECEIVABLES, LOWERING THE RISK OF BAD DEBTS.
- PROVIDES A COMPETITIVE ADVANTAGE BY OFFERING FLEXIBLE PAYMENT TERMS TO CUSTOMERS.

For CusToMers (SweeTuM CANDY COMPANY):

- COST SAVINGS BY TAKING ADVANTAGE OF EARLY PAYMENT DISCOUNTS.
- BETTER CASH MANAGEMENT BY PLANNING PAYMENTS WITHIN THE DISCOUNT WINDOW.
- STRENGTHENING SUPPLIER RELATIONSHIPS THROUGH PROMPT PAYMENTS.

CoNCLUSION

THE PAYMENT RECEIVED BY SUGAR Too CoMPANY FROM SWEETUM CANDY COMPANY ON MAY 5 EXEMPLIFIES EFFECTIVE CREDIT
MANAGEMENT AND THE STRATEGIC USE OF PAYMENT TERMS TO FOSTER HEALTHY BUSINESS RELATIONSHIPS. THE “29% NeT 10”7
DISCOUNT INCENTIVIZES EARLY PAYMENT, PROVIDING MUTUAL BENEFITS—IMPROVED CASH FLOW FOR THE SELLER AND COST
SAVINGS FOR THE BUYER.

UNDERSTANDING SUCH TRANSACTIONS IS VITAL FOR ACCURATE ACCOUNTING, FINANCIAL ANALYSIS, AND STRATEGIC PLANNING.
PROPER APPLICATION AND RECORDING OF DISCOUNTS INFLUENCE KEY FINANCIAL METRICS, IMPACT LIQUIDITY, AND SUPPORT
LONG-TERM BUSINESS SUCCESS.

BY ANALYZING THIS SPECIFIC TRANSACTION, BUSINESSES CAN BETTER APPRECIATE THE IMPORTANCE OF CLEAR CREDIT POLICIES,
TIMELY RECEIVABLES MANAGEMENT, AND THE ROLE OF DISCOUNTS IN OPTIMIZING FINANCIAL PERFORMANCE. W/HETHER YOU ARE A
BUSINESS OWNER, ACCOUNTANT, OR FINANCIAL ANALYST, MASTERING THE NUANCES OF TERMS LIKE “2% NeT 10” CAN LEAD TO
MORE INFORMED DECISION-MAKING AND STRONGER FINANCIAL HEALTH.

Keyworps: SUGAR Too CoMpaNY, SwWEETUM CANDY COMPANY, CREDIT TERMS, 2% NET 10, ACCOUNTS RECEIVABLE, EARLY
PAYMENT DISCOUNT, CASH FLOW MANAGEMENT, FINANCIAL ANALYSIS, BUSINESS CREDIT POLICIES

FREQUENTLY AskeD QUESTIONS



\WHAT DOES THE 2% NeT 10 TERM MEAN IN THE TRANSACTION BETWEEN SUGAR Too
CoMpANY AND SwEeeTUM CANDY COMPANY?

THe 2% NeT 10 TERM INDICATES THAT SwWEETUM CANDY COMPANY CAN TAKE A 2% DISCOUNT IF THEY PAY THER $5,684
INVOICE WITHIN 10 DAYS; OTHERWISE, THE FULL AMOUNT IS DUE AFTER 10 DAYS.

How sHouLb SuGAarR Too CoMPANY RECORD THE RECEIPT OF $5,684 FrRoM
SweeTum CAnDY CoMPANY ON MAY 67

SucAR Too COMPANY SHOULD RECORD THE RECEIPT AS A COLLECTION OF ACCOUNTS RECEIVABLE, POTENTIALLY NOTING THE
DISCOUNT IF SWEETUM PAID EARLY, AND UPDATE THEIR CASH AND ACCOUNTS RECEIVABLE ACCOUNTS ACCORDINGLY.

\W/HAT IMPACT DOES THE 2% DISCOUNT HAVE ON SUGAR Too COMPANY'S REVENUE
RECOGNITION?

IF SweeTuUM CANDY COMPANY TAKES ADVANTAGE OF THE DISCOUNT, SuGAR Too COMPANY WILL RECOGNIZE A SLIGHTLY
LOWER REVENUE, REFLECTING THE DISCOUNT GRANTED FOR EARLY PAYMENT; IF NOT, THE FULL AMOUNT IS RECOGNIZED AS
REVENUE.

\W/HY IS THE DATE OF MAY 5 SIGNIFICANT IN THE CONTEXT OF THE NET 10 PAYMENT
TERMS?

THE DATE OF MAY 5 IS IMPORTANT BECAUSE IT DETERMINES THE DEADLINE FOR SWEETUM CANDY COMPANY TO MAKE THE
PAYMENT TO QUALIFY FOR THE 2% DISCOUNT, WHICH WouULD BE MAY 15.

\WHAT JOURNAL ENTRIES ARE INVOLVED FOR SUGAR Too COMPANY UPON RECEIVING
THE PAYMENT ON MAY 5?

THE JOURNAL ENTRY WOULD DEBIT CASH FOR $5,684, AND CREDIT ACCOUNTS RECEIVABLE FOR THE SAME AMOUNT. |F THE
DISCOUNT IS TAKEN, THE ENTRY WOULD ALSO INCLUDE A SALES DISCOUNT ACCOUNT TO REFLECT THE 2% DISCOUNT.

How DoEs THE NET 10 CREDIT TERM AFFECT THE CASH FLOW MANAGEMENT OF SUGAR
Too CoMPANY?

THe NET 10 TERM ALLOWS SUGAR Too COMPANY TO EXPECT PAYMENT WITHIN 10 DAYS, HELPING THEM PLAN THEIR CASH
FLOW MORE EFFECTIVELY AND POTENTIALLY OFFERING DISCOUNTS TO INCENTIVIZE EARLY PAYMENTS.

ADDITIONAL RESOURCES

ON May 5, SuGar Too CoMPANY RECEIVED A PAYMENT OF $5,684 FrRoM SWEETUM CANDY COMPANY, REFLECTING A
SUCCESSFUL COLLECTION ON ACCOUNT UNDER THE TERMS OF 2% NET 10. THIS TRANSACTION, WHILE SEEMINGLY
STRAIGHTFORWARD, ENCAPSULATES KEY ASPECTS OF CREDIT MANAGEMENT, CASH FLOW OPTIMIZATION, AND FINANCIAL
REPORTING THAT ARE ESSENTIAL FOR UNDERSTANDING THE OPERATIONAL AND FINANCIAL HEALTH OF BOTH COMPANIES INVOLVED.
ANALYZING THIS EVENT PROVIDES INSIGHTS INTO CREDIT POLICIES, ACCOUNTS RECEIVABLE STRATEGIES, AND THE IMPLICATIONS
OF EARLY PAYMENT DISCOUNTS IN THE BROADER CONTEXT OF BUSINESS FINANCE.



UNDERSTANDING THE TRANSACTION CONTEXT

BAckGROUND oF THE COMPANIES INVOLVED

- SUGAR Too CoMPANY: A SUPPLIER OR DISTRIBUTOR THAT EXTENDS CREDIT TO CUSTOMERS, LIKELY INVOLVED IN THE FOOD
OR CONFECTIONERY INDUSTRY, GIVEN ITS ENGAGEMENT WITH SweeTuM CANDY COMPANY.

- SwEeeTUM CANDY COMPANY: A CONFECTIONERY MANUFACTURER OR RETAILER THAT PURCHASES FROM SUPPLIERS LIKE SUGAR
ToO AND MANAGES ITS ACCOUNTS PAYABLE THROUGH CREDIT ARRANGEMENTS.

SIGNIFICANCE OF THE PAYMENT DATE: MAY &

THE SPECIFIC DATE SITUATES THIS TRANSACTION WITHIN THE COMPANY'S FISCAL PERIOD, INFLUENCING FINANCIAL STATEMENTS
AND CASH FLOW PLANNING. |T MIGHT ALSO ALIGN WITH THE COMPANY'S BILLING CYCLE OR COLLECTION EFFORTS.

PAYMENT AMOUNT: $5,684

THIS SUM INDICATES THE TOTAL AMOUNT PAID BY SWEETUM CANDY COMPANY/ WHICH MAY INCLUDE THE PRINCIPAL OWED,
DISCOUNTS, OR LATE FEES IF APPLICABLE. THE AMOUNT IS CRUCIAL FOR RECONCILING ACCOUNTS RECEIVABLE AND ASSESSING
THE EFFICIENCY OF COLLECTIONS.

ANALYZING THE PAYMENT TerMS: 2% NeT 10

BREAKDOWN OF THE TERMS

- 2%: A PROMPT PAYMENT DISCOUNT OFFERED TO INCENTIVIZE EARLY SETTLEMENT.
- NeT 10: THE TOTAL AMOUNT DUE WITHIN 10 DAYS FROM THE INVOICE DATE, WITHOUT DISCOUNT.

IMPLICATIONS OF THE TERMS

- CasH FLow BENEFITS: EARLY PAYMENTS IMPROVE LIQUIDITY AND REDUCE THE DAYS SALES OUTSTANDING (DSO).

- INCENTIVE FOR EARLY PAYMENT: THE 2% DISCOUNT MOTIVATES CUSTOMERS LIKE SWEETUM TO PAY BEFORE THE DEADLINE,
REDUCING CREDIT RISK.

- POTENTIAL REVENUE IMPACT: IF SWEETUM PAID EARLY TO TAKE ADVANTAGE OF THE DISCOUNT, THE ACTUAL INVOICE
AMOUNT MIGHT HAVE BEEN HIGHER, WITH THE DISCOUNT REDUCING THE RECEIVABLE.

CALCULATING THE ORIGINAL INVOICE AMOUNT
ASSUMING SWEETUM PAID EARLY TO AVAIL THE 2% DISCOUNT:

- LET X BE THE ORIGINAL INVOICE AMOUNT.

- SINCE THE PAYMENT WAS MADE WITH THE 2% DISCOUNT APPLIED:
\(\1exT{PaymMenT} = X \TiMes (1 - 0.02) = 0.98X \)

GIVEN:

\(0.98X =\$5,684)



SOLVING FOR X:

\( X =\rrac{\$5,684}0.98} \arrrox \$5,800 \)

THIS SUGGESTS THAT THE ORIGINAL INVOICE AMOUNT WAS APPROXIMATELY $5,800. THE DISCOUNT AMOUNT IS:
\(\$5,800 \1iMes 0.02 =\$116\)

Hence, SWEeTUM PAID $5,684, WHICH IS $ 110 LESS THAN THE INVOICE AMOUNT, REFLECTING THE BENEFIT OF EARLY
PAYMENT.

IMPACTS ON FINANCIAL STATEMENTS AND CASH FLOW

ACCOUNTS ReCEIVABLE MANAGEMENT

- THE RECEIPT DECREASES ACCOUNTS RECEIVABLE BY THE INVOICE AMOUNT, ADJUSTED FOR DISCOUNTS IF APPLICABLE.
- PROPER RECORDING INVOLVES:

- DerITING CASH FOR $5,684.

- CREDITING ACCOUNTS RECEIVABLE FOR $5,800 (ORIGINAL INVOICE).

- RECOGNIZING THE DISCOUNT AS A REDUCTION IN REVENUE OR AS A SEPARATE DISCOUNT ALLOWED ACCOUNT.

ReVvENUE RECOGNITION AND DISCOUNTS

- |F THE DISCOUNT WAS TAKEN, THE REVENUE RECORDED AT THE TIME OF SALE WOULD BE $5,8OO

- THE DISCOUNT REDUCES GROSS REVENUE, REPRESENTING A SALES DISCOUNT ACCOUNT OR REDUCTION IN NET SALES.

- THE NET EFFECT IS AN INCREASED CASH INFLOW AND REDUCED RECEIVABLE, ALIGNING WITH THE COMPANY'S CASH MANAGEMENT
OBJECTIVES.

CAsH FLow CoNSIDERATIONS

- EARLY COLLECTION ENHANCES LIQUIDITY, ENABLING THE COMPANY TO REINVEST OR SETTLE LIABILITIES.
- THE DISCOUNT INCENTIVIZES PROMPT PAYMENT, REDUCING THE RISK OF LATE PAYMENTS OR DEFAULTS.
- REGULAR USE OF SUCH DISCOUNT TERMS CAN OPTIMIZE CASH CYCLES AND WORKING CAPITAL.

BROADER IMPLICATIONS OF THE TRANSACTION

CreDIT PoLicY EFFECTIVENESS

- THE USE of 29 NET 10 TERMS INDICATES AN AGGRESSIVE APPROACH TO ENCOURAGE EARLY PAYMENTS.
- SUCCESS IN SUCH POLICIES CAN LEAD TO:

- Repucep DSO.

- IMPROVED CASH FLOW PREDICTABILITY.

- ENHANCED CUSTOMER RELATIONSHIPS THROUGH FLEXIBLE PAYMENT OPTIONS.



Risk MANAGEMENT

- OFFERING DISCOUNTS CAN BE A RISK MITIGATION TOOL, INCENTIVIZING TIMELY PAYMENTS AND REDUCING OUTSTANDING
RECEIVABLES.

- HO\)(/EVER, IT ALSO INVOLVES AN OPPORTUNITY COST, AS DISCOUNTS LOWER GROSS PROFIT MARGINS.

- THE COMPANY MUST BALANCE THE COST OF DISCOUNTS WITH BENEFITS OF FASTER CASH COLLECTION.

CusToMEeR RELATIONSHIP DYNAMICS

- PROVIDING DISCOUNTS FOSTERS GOODWILL AND ENCOURAGES CUSTOMERS LIKE SWEETUM TO PRIORITIZE PAYMENTS.
- |T CAN LEAD TO LONG-TERM LOYALTY AND POTENTIALLY MORE FAVORABLE CREDIT TERMS IN FUTURE TRANSACTIONS.

ANALYTICAL INSIGHTS AND INDUSTRY CONTEXT

FINANCIAL RATIOS AND PERFORMANCE INDICATORS

- DAvYs SaLes OuTsTANDING (DSO): THIS TRANSACTION SUGGESTS A FOCUS ON REDUCING DSO THROUGH EARLY PAYMENT
INCENTIVES.

- ACCOUNTS RECEIVABLE TURNOVER: INCREASED TURNOVER RATE IMPROVES LIQUIDITY AND REDUCES THE RISK OF BAD DEBTS.
- DISCOUNT OPTIMIZATION: THE COMPANY MUST ANALYZE WHETHER THE 2% DISCOUNT EFFECTIVELY ACCELERATES PAYMENTS
WITHOUT SIGNIFICANTLY ERODING PROFIT MARGINS.

INDUSTRY PRACTICES AND COMPETITIVENESS

- MANY INDUSTRIES, ESPECIALLY RETAIL AND MANUFACTURING, USE EARLY PAYMENT DISCOUNTS TO MANAGE CASH FLOWS.
- THE COMPETITIVENESS OF SUCH TERMS DEPENDS ON INDUSTRY NORMS AND THE COMPANY'S STRATEGIC PRIORITIES.

PoTeNTIAL FOR FUTURE TRENDS

- INCREASING DIGITIZATION AND ELECTRONIC PAYMENTS FACILITATE FASTER COLLECTIONS.
- DYNAMIC DISCOUNTING MODELS MIGHT EVOLVE, OFFERING VARIABLE DISCOUNTS BASED ON CUSTOMER CREDITWORTHINESS OR
PAYMENT TIMING.

CONCLUSION: STRATEGIC SIGNIFICANCE OF THE TRANSACTION

THE RECEIPT OF $5,684 FrRoM SWEETUM CANDY COMPANY ON MAY 5, UNDER THE TERMS OF 2% NET 10, EXEMPLIFIES A
WELL-ORCHESTRATED CREDIT AND CASH MANAGEMENT STRATEGY. |T NOT ONLY REFLECTS THE EFFECTIVENESS OF INCENTIVIZING
EARLY PAYMENTS BUT ALSO UNDERSCORES THE IMPORTANCE OF CAREFULLY BALANCING DISCOUNT POLICIES WITH
PROFITABILITY. FOR SUGAR Too COMPANY, SUCH TRANSACTIONS REINFORCE THE SIGNIFICANCE OF MAINTAINING ROBUST
ACCOUNTS RECEIVABLE PROCESSES, LEVERAGING DISCOUNTS TO ENHANCE LIQUIDITY, AND ALIGNING CREDIT POLICIES WITH
OVERALL FINANCIAL OBJECTIVES. CONVERSELY, FOR SWEETUM CANDY COMPANY, TIMELY PAYMENTS UNDER FAVORABLE TERMS
STRENGTHEN SUPPLIER RELATIONSHIPS AND OPTIMIZE OPERATIONAL CASH FLOW. ULTIMATELY, THIS SEEMINGLY ROUTINE
PAYMENT ENCAPSULATES CORE ACCOUNTING PRINCIPLES, STRATEGIC FINANCIAL MANAGEMENT, AND INDUSTRY BEST PRACTICES,
ILLUSTRATING HOW DETAILED TRANSACTION ANALYSIS CAN YIELD VALUABLE INSIGHTS INTO A COMPANY'S OPERATIONAL
HEALTH AND STRATEGIC PRIORITIES.
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